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THE recent session of the National Convention of Insurance 
Commissioners was noticeable for the excellence of the papers 
read and for the snap which pervaded the proceedings, proving 
that among the present insurance commissioners are many men 
of brains and originality. The address of the president, Hon. 
Bradford K. Durfee of Illinois, was extremely full, touching, as 
it did, upon every topic of interest to his hearers and revealed 
a close study of the necessities and requirements of the business 
of supervision. His suggestions as to the valuation of life poli- 
cies by a committee and the periodical examinations of com- 
panies should have met with more favor than was accorded them 
by the convention. It is a good thing to see the Commissioners 
earnestly striving to do the best in their power, though they be 
but political creatures of an hour, and we trust that future presi- 
dents of the convention will follow Mr. Durfee’s example in 
bringing important topics prominently before their notice. 





Tue growth of life insurance in the United States during the 
past quarter of a century has been so tremendous that its 
effects have been felt throughout the civilized world, and as a 
result the total transactions in foreign countries show an 
immense increase for the same period. It may surprise some of 
our readers to learn that the growth among British companies 
has been in even larger ratio than among United States com- 
panies. The first returns to the British Board of Trade by the 
life insurance companies of Great Britain and Ireland were 
published in 1872, and show that eighty-eight companies 
received in premiums during the previous year £ 9,841,103, or 
$49,205,515. At the close of 1894 seventy of these companies 
were still in existence and report a premium income of 
423,297,919, Or $116,389,595. Ten companies, organized 
since that time, received £460,514, or $2,302,570, making a 
total premium income of £ 23,740,433, or $118,702,165. These 
figures indicate an increase of 141.2 per cent in the twenty-five 
years. For the year 1871 sixty-eight companies filed returns 
with the New York Insurance Department, reporting a premium 
income of $96,710,877, not quite double that of the British 
companies for the same year. The report covering 1894 of the 
New York Department shows that thirty-three companies 
received in premiums last year $205,132,044, or about seventy- 
five per cent more than the British companies, while the increase 
since 1871 has been 112.1 per cent against the 141.2 per cent 
gain made by the British officers. So that taking a period of 
twenty-five years the United States companies have been dis- 
tanced in ratio of increase by their British cousins. The insur- 
ance in force in British companies is represented by 1,291,148 
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policies for $2,500,030,330 ordinary and 13,324,778 policies for 
$640,320,550 industrial, while all the American companies show 
1,844,155 policies for $4,763,099,069 ordinary and 6,858,238 
policies for $803,067,595 industrial. 





THE amount paid by the Philadelphia Traction Company for injuries and 
deaths for the year ending June 30, 1895, was $318,000. This is the trac- 
tion Company who, it was recently said, had paid the Guarantors Liability 
company of this city a premium closely crowding the half a million mark. 
The trolley was in operation on practically all its lines, and the business vastly 
increased over the previous year. It is safe to calculate upon an increase of 
accidents which will prove a great factor in enabling the Guarantors to more 
clearly designate the guessing line of demarcation after counting up the profits 
at the end of this year. To the average guesser this would seem a very haz- 
ardous business, and that the Guarantors will have its legal hands full during 
the year, and at its end a purse so flat as to suggest an elephant’s tread upon 
it, there is no reasonable doubt.—‘*' Zancred,” in the Baltimore Underwriter. 

Apropos of the above, an insurance man informed us dur- 
ing the past week that a gentleman connected with the Phila- 
delphia Traction Company stated in his presence recently that 
the claims made against that system for casualties during the 
current year have aggregated nearly or about half a million 
dollars. Our informant further said that this gentleman also 
added that the liability against the traction system was protected 
by contract with the Guarantors Liability Indemnity Company. 
Our readers will remember that THE SpecTaTor announced 
the securing of this large block of insurance by the Guarantors 
at the time it was consummated in the spring. If the informa- 
tion given by our informant is true, the claims made against the 
traction company already largely exceed the premium, said to 
have been $258,000, paid by the traction company to the Guar- 
antors, Weare informed that when the Guarantors assumed 
the liabilities of the traction company it assumed claims against 
that corporation that had accrued prior to the time the policy 
was issued, thus becoming responsible for past as well as future 
claims. But the management of the traction company went 
even further to protect its interests, for we are also informed it 
exacted a large bond for the faithful fulfillment by the 
company of its insurance contracts, thus requiring the com- 
pany to insure itself. The insurance against casualties -hap- 
pening on railroads is recognized as very hazardous business 
for an insurance company, and since the American Casualty 
Insurance and Security Company failed so badly, few; if any, 
companies besides the Guarantors have been soliciting and 
writing such business. A great railroad corporation, whose 
extensive affairs are systematically recorded by best meth- 
ods of bookkeeping, does not fail to maintain from year by 
year an accurate account of the cost to it of the accidents which 
happen on the road; and the insurance company foolish 
enough to take such risks off its hands is always at a disadvan- 
tage in making a rate. This is obvious, because the railroad 
company “holds the cards,” possessing the facility, as it does, 
to refer to its own casualty statistics for a series of years, while 
the insurance company has to make a guess at the best in mak- 
ing arate. Insurance is founded upon the law of average, and 
there are not enough railroad companies asking insurance against 
liability risks to supply an average to any one insurance company. 
Large corporations like the Pennsylvania Railroad, the New 
York Central and the Philadelphia Traction Company, can 
not count as one each of a large number, for they individually 
represent an aggregation of risks in themselves, and can reas- 
onably become self-insurers. The failed American Casualty 
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wrote railroad business freely, and the company met its fate 
speedily. The managers of this company were compensated on 
a commission basis, the rate of which approximated, if it was 
not quite as large as the gross commission received by Manager 
Loper from the Guarantors. Their judgmert in accepting 
business for their company could not help getting warped by 
reason of the basis of compensation for which they managed 
the corporation, for human nature at the best is weak. As The 
Independent, the religious journal, in commenting upon the 
compensation of Mr. Loper, says: “The man who accepts or 
passes upon the quality of business procured cannot be the man 
who receives a commission upon that business. If you put one 
man on both sides of the counter, the man will find things 
moving on beautifully, and he will thrive in purse, but the 
counter will suffer. A just protest would quickly arise if it 
were found that medical examiners in life insurance were being 
paid by a percentage upon risks accepted, because everybody 
readily sees that judges must be bribed by self-interest.” 














THE SPECIAL AGENT’S POSITION. 


ANY of the subscribers of The Year Book for 1895 are 
surprised to observe the record of the increasing num- 
ber of special agents employed by the fire insurance companies 
engaged in the agency business in this country. Verily, their 
name is legion and the place they fill very useful, according to 
the abilities of the individuals and the manner of their use by 
the companies interested. The special agents are commonly 
called the “ field men,” and their duties are as varied as their 
territory. They are required to appoint agents, survey their 
business and keep them steady. They are required to adjust 
losses, effect settlements with delinquent agents. They are also 
required to visit agencies and prod them for more business. It 
will thus be recognized that their services are important factors 
in the conduct of the business. They must possess tact and 
discrimination, combined with firmness, and the special who can 
secure the friendship of the local agents is esteemed popular 
and is usually a success. They are, as a class, a hard-working, 
painstaking class; their service on the road is laborious and 
self-sacrificing, and often poorly paid. Indeed, the compensa- 
tion of special agents is one of the most uneven experiences of 
the agency companies. Some men are paid far less and others 
far more than they are worth, just as some of the field men are 
successful and others are failures. The salaries paid to-day to 
these workers range from $1500 to $5000 per annum. Some few 
have been paid $6000, and a few years ago the present secretary 
of a leading company was tempted to leave an old friend and 
attach himself to a new one by an offer of $6000 per annum. 
The latter is an exceptionally high salary for a field man. When- 
ever a special is worth that sum to a company he is usually pro- 
moted to a higher place, where his field services are valuable in 
some other way. 

It is undoubtedly true that the special agent’s ability is 
increased by the support and favor of his company and that 
his popularity in the field depends largely upon the help he 
receives from the home office. With some companies the will 


of the special in his own territory isthe law. Whatever he says 
goes, and whatever he refuses is refused by the company. The 
local agent in a manner becomes accustomed to receiving his 
law from the field man and rarely appeals to the company direct. 
In this way the special becomes almost supreme in his own 
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bailiwick and the local believes that his best friend is the special. 
But other companies decline to be set aside in this way and 
insist upon their recognition first, even to the detriment of the 
special. They hold that even if a special approves a risk 
which is on the border line of the prohibited list, that the com- 
pany is not bound to write it. Of course, this is just the reverse 
of the case before mentioned, when the special is first and the 
company next. In general, however, there is perfect co-opera- 
tion between the company and the special, and no jarring sound 
ever reaches the local agent. The frequent conferences at the 
home offices lead to a perfect understanding between the com- 
pany and its employe, and the local is satisfied. 

One of the severest trials the special agents have to encounter 
is the demands made upon them by the companies that they must 
secure a large premium income from the territory under their 
jurisdiction. We are assured this is a very common experience 
toward the last of the year. The special is human and hopes 
for an increase of salary. He is made to understand that his 
expectations cannot be realized unless his special field yields a 
larger return to the company. He begins his travels and fre- 
quently feels that the problem before him is how to squeeze 
blood from turnips. He has tried it so many times before that 
he has less hope now than ever. He enters an agency office and 
finds the local has only lately received stimulating visits from 
several other specials and is reluctant to make any promises. 
The local knowing that this is one of the chances of his life 
unfolds a little plot of his own. He tells an expectant friend 
that there are several special hazards in the town which the com- 
pany regularly refused for years, but “there they stand; they 
don’t burn and won’t burn. Take small lines on these (he 
says) and you will soon have $200 in premiums, and for every 
dollar you let me write on these risks I’ll throw in as many more 
on dwellings.” Possibly the same thing has been said to the other 
visitors, but the last arrival hesitates, doubts, debates and often 
yields to these persuasions. He is now getting the extra income 
and excuses the risks to the company upon some pretext that 
serves the case. This experience repeated a few times stimu- 
lates the locals in several counties, and the special agent 
believes he has done the company, the local agent and himself a 
good turn all in one round. The company smiles, but the 
chances are that when January rolls around the policies on the 
doubtful risks will be canceled. We have been told that this is 
a common experience in requiring the field men to increase the 
premiums in localities under their jurisdiction. 

Many of the fire officials in this city and Hartford have been 
at some period “ field men” in the services of the companies 
they continue to serve. The life is so wearing that after a few 
years the specials become weary and sigh for a rest at the home 
office or in some fat local agency. They desire homes where 
they may enjoy freedom from the roaming experiences on rail- 
road trains by night and by day, and unless they have something 
of the kind in view, the future is a very dark prospect. That 
there are failures and that men who have spent years in travel- 
ing for fire offices should occasionally lose their reason is not 
surprising. The failures are frequent. These men lay down 
their work and engage in other occupations, but they always 
have a longing for insurance offices somewhere. Often they go 
into local agencies and occasionally adjust losses or survey 
special hazards near by. The affairs of fire insurance life are 
so nicely balanced that while on the one hand scores of old 
specials are tired out and want to retire to local agencies, on the 
other hand are scores of local agents who wish to blossom out 
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as special agents as soon as they persuade companies to give 
them a chance. Thus, while one set retires another comes 
forward, 





ECHOES FROM THE NORTHWESTERN /IEETING. 

The Fire Underwriters Association of the Northwest has more than ever 
earned its title of the great mutual admiration society in fire insurance, the 
meeting last week having not only called forth an unusually brilliant attend- 
ance, but given ample justification for mutual admiration in its worthiest sense. 
In the quality of the papers submitted, in the dispatch of business, and in the 
sustained interest of the members present, the twenty-sixth meeting was pecu- 
liarly fortunate, and reflected credit of corresponding value upon President 
Littlejohn. 

John Howley’s expected essay on adjustments was not forthcoming, Mr. 
Howley having been detained by litigaticn in the East. Apart from this there 
was no change in the programme. It is worthy of note that with one excep- 
tion (Mr. Seage of Michigan) the papers were all contributed by specialists 
outside of the ranks of the managers and fieldmen. To this may perhaps be 
attributed the high educational value of the recent proceedings. 

The paper of Henry D. Seage, special agent of the Traders, was mainly 
encyclopedic in its general outline, showing research in the art of wood-sawing 
back to the days of old Rameses. Mr. Seage is evidently an old hand at the 
business, and his general summing up would seem to make the saw-mill a holy 
terror to insurance men of the past as well as the present age. The conclu- 
sions reached by Mr. Seage will hardly tend to promote the interests of agents 
controlling lines on the ‘* passing mill,” but may give a boom to Lloyds and 
mutuals. 

As predicted in these columns, the privilege of ‘‘ discussion” was not made 
avail of except in the case of Mr. Fricke’s brief paper on the subject of insur- 
ance laws and standard policy forms, H.C. Eddy, A. E. Pinckney, John 
W. Champlin, J. H. Smith, A. A. Crandall, I. S. Blackwelder, Holger de 
Roode and Eugene Harbeck contributed to this discussion, Mr. Fricke’s out- 
line of an ‘‘ Ideal policy scheme” having the unquestioned merits of origi- 
nality and high aim. Mr, Fricke strikes at once to the root of underwriting 
difficulties, and rightly concludes that *‘ the primary cause or incentive to 
adverse legislation and taxation, so far as fire insurance is concerned, is due 
to the fire insurance policy that has been used and which has culminated in 
the blanket standard policy, which endeavors to cover a multitude of sins and 
every conceivable emergency.” 

As predicted in these columns, the interest of the convention was mainly 
centred upon the papers of Mr. Hine and Mr. Blossom, and if to these be 
added the brilliant and keen analysis of Mr. Allison, we have before us a 
remarkable bird’s-eye view of the modern insurance situation. In contrasting 
the two writers, Saltus says, that ‘‘Gautier was the torch of an epoch, 
Merimee the rapier.” In the convention, just closed, Mr. Fricke and Mr. 
Whitcomb have unquestionably held aloft the torch, while Messrs. Hine, 
Blossom and Allison have wielded their rapiers with exceptional skill and, let 
us hope, with deadly effect upon the evils attacked. 

The merits of several of the addresses were not fully realized until an 
opportunity was afforded of reading their strong points in print. One cannot 
possess every requisite advantage, and Messrs. Littlejohn, Seage and Jardine 
have never, so far as known, been accused of possessing brilliant elocutionary 
abilities. The president's address was very thorough in its scope, and while 
it advanced no new ideas for the consideration of the ‘‘ profesh,” it was spe- 
cially directed to the needs of the general public, and will serve admirably for 
its enlightenment upon the first principles of insurance in relation to states- 
manship and economic science. 

The address of Chas. H. Whitcomb of Boston on official fire inquests was 
an exhaustive presentation of the subject, and, being well delivered, received 
the closest attention. If the association will take up this propaganda in an 
earnest fashion, the torch so steadily displayed from the heights of Boston 
may yet eclipse the torch of the incendiary throughout the land. 

Chicago is proud of Wm. H. Merrill, whose practical accomplishments 
include the exceptional one of making things clear to the average listener, a 
feature which in itself bespeaks the mastery of one’s subject. ‘* A little learn- 
ing is not a dangerous thing,” is Mr. Merrill’s apt way of modifying, if not 
overturning, a hoary tradition, and every special agent within sound of his 
voice had his electrical knowledge enlarged through the brief and comprehen- 
sive talk of our popular electrician. 

Mr. Allison's tribute to dullness was decidedly unique, and must have 
caused a number of the managers and special agents to wince. George Eliot 
had the courage to say that instead of knowledge being power, ‘‘ the power of 
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ignorance was tenfold that of knowledge,” and on a still higher plane Lowell 
has spoken of ‘‘ Truth forever on the scaffold, wrong forever on the throne.” 
Mr. Allison's apostrophe to paresis—dull insurance papers and dull insurance 
men—should be pasted in the hats of all special agents, except such as hap- 
pen to represent companies which ‘‘ dislike innovations.” Here it is: 
‘* Respectable, methodical, well-dressed, unvarying dullness possesses for the 
mass of men a fascination that brilliancy, with all its radiance, cannot inter- 
rupt or destroy. We elect dull men to be presidents, and contemplate their 


‘platitudes as inspired wisdom ; they are appointed managers because they can 


be managed ; they are made special agents because they can be depended 
upon to be faithful to every detail of the form without ever subjecting the 
office to the inconvenience of a new idea or the variation of an expense 
account. If the average dull man’s stomach could be kept well filled and his 
legs supplied with automatic hygienic activity, he could live out an ideal 
existence with his brain in a state of dreamless coma.” 

The perfunctory process of referring the president’s address to the usual 
committee brought forth an equally perfunctory report. The agitation sug- 
gested by Mr. Fricke, Mr. Littlejohn and others for an improved form of 
policy was squelched, as in the dull days of yore, by the adoption of a resolu- 
tion affirming that the ‘‘ New York standard policy is fair and just to both 
the insured and the company, and that the full compliance with the terms 
thereof works no hardship to either party to the contract.” 

As a matter of fact, almost the first line of the standard policy gives the 
lie to this resolution : ‘* This entire policy shall be void,” etc. A man witha 
policy covering building, stock and furniture can now be subjected to the 
possibility of having his entire policy declared void if, for example, the title 
to the land should be found defective, whereas if the insured had taken three 
separate policies covering upon building, stock and furniture respectively, the 
one on building only could be declared void. Yet it is the sense of the 
Northwestern Association that the ‘‘ full compliance with the conditions works 
no hardship to either party.” 

The elimination of the arbitration clause is another feature of the standard 
policy which is considered by many as a serious fault of omission, Many, 
indeed, are ignorant of the fact that such a condition is not in the policy, the 
appraisal clause being often confounded with the former conditions relating 
to arbitration. 

And then there’s that highly ethical clause designed primarily to protect the 
companies from a certain class of New York brokers, putting these gentle- 
men, by the use of general terms, on the same plane as parties extraneous from 
the contract. It is true that a change in this respect would necessitate vast 
changes in the conduct of the business in many large cities, but it is doubtful 
whether any one provision has subjected the companies to more criticism or 
public hostility than the enforcement of a condition so indefensible on all 
moral grounds. A man is invited by a company to bring it business, is cod- 
dled, indulged, well recommended, entrusted with policies for delivery and 
compensated wholly by the companies or their agents, but should he then fail 
to pay over the premiums which he is expected to collect, he is suddenly trans- 
formed into an agent of the insured with whose character and businéss the 
companies never had the remotest legal connection! In some cities (as in 
Chicago) this individual, who derives his entire pay from the agents, is even 
made to join their underwriters associations in order to cement the unity of 
purpose, but, just the same, he is turned over to the insured and denied recog- 
nition by companies or their agents should the latter suffer a loss which they 
clearly risk and, by their actions if not hy their words, often seem to invite. 
A well-known agency in Chicago claim that believing such a clause to be 
wholly wrong and unjust, they have invariably pocketed their losses through 
brokers rather than sue the insured or serve cancellation notices, Another 
agent of the highest personal integrity admitted that when, as a clerk, he was 
obliged to serve cancellation notices in such cases, the iniquity of the thing 
was so clear that he ‘* felt like a thief." And yet there are those in. our ranks 
who rail at the iniquity of valued policy laws, but would thoughtlessly assent 
to the retention (as a part of the statute law) of a policy condition, the execu- 
tion of which makes honest agents ‘‘ feel like thieves.” 

George M. Fisher of the Palatine was also honored with a nomination 
for the presidency of the association, but declining to be a competitor, the 
choice fell upon George M. Lovejoy, whose election was cordially received. 
H. T. Lantty of Denver had to accept the vice-presidency, while E. V. Munn 
was again put to work as secretary and treasurer, with the consolation of hav- 
ing a larger number of members to look after than the association has ever 
before had on its rolls. A committee was appointed to arrange a suitable 
celebration of the silver wedding of the association on the 22d of February, 


1896. 


And now let us hope that the Fire Underwriters Association of the North- 
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west may long continue in its great educational work, ever pursuing higher 
ideals and seeking in the alchemy of progress to transmute the almighty dol- 
lar into a sacred dollar, XPRT, 


SOME OF THE INTERESTING PAPERS READ, 


Last week THE SPECTATOR printed some of the important papers read at 
the convention, and this week other interesting papers are presented. 

At the opening of the first session President W. J, Littlejohn read his 
address, He welcomed the new members and deplored the loss of those 
removed by death during the year, as well as the absence of Major C. E, 
Bliven. He commented on the complacency with which the people of this 
great land allow themselves to be imposed upon by their legislators, especially 
in relation to laws fostering arson and increasing the cost of insurance. He 
sfygested that each member should make it a point to see the representative 
of his district and give him 4oma fide information on insurance matters, as a 
guide in future law-making. Mr. Littlejohn regretted the decreased powers 
of State boards, and remarked that ‘‘the special agents composing these 
bodies are the true representatives of the companies on the ground * * * 
and are more able to handle with good judgment and the highest degree of 
success such affairs as effect insurance interests, locally and in the field.” He 
advocated a simpler policy form which should briefly express the requirements 
of the contract, believing that this would much decrease the chance of dis- 
pute, and also spoke hopefully concerning the proposed conference to bring 
about a greater uniformity in the insurance laws of the various States. While 
on the subject of faulty construction of buildings, Mr. Littlejohn said : 


I am still convinced that it would be money well expended by the several 
insurance bodies were they to unite in an effort to place before the public spe- 
cifications and plans free of cost for the most economical buildings of all kinds 
of fireproof construction. 

Speaking of electrical and automatic sprinkler inspections, Mr. Littlejohn 
said : 

The special agent or inspector of a few years agocould complacently inspect 
the ordinary special hazard or mercantile risk from cellar to garret in a few 
minutes. He could take in at a glance the defects inside of a building, for, 
as a rule, there were indeed few of them in a building, most of them being 
outside. The old system of heating, lighting and motive power could be 
looked into in a comparatively short while. Now when he enters a building he 
finds instead of candles and lamps electricity used for lighting, electricity 
used for motive power, and in many cases for heating. The building is 
strung with electric wires, filled with electric dynamos, arc and incandescent 
lamps, permanent magnets and electro magnets, volt meters, ammeters, light- 
ning arresters, fuses and all the various armature of a first class up-to date 
enemy of fire departments and insurance companies. Instead of walking up 
two or three flights of stairs, he is now put upon an elevator that rushes him 
through the air from six to sixteen stories in as many seconds, and besides 
making the acquaintance of the electric appliances, is introduced to the mod- 
ern sprinkler equipment ; and unless he is well posted on this safety attach- 
ment, as well as the electrical appliances, he had best acknowledge his 
deficiency and pass the risk on to an expert for proper inspection. In this 
connection I cannot lay too much stress upon the importance of obtaining a 
full knowledge of both sprinkler equipments ani electrical equipments and 
appliances of all kinds, These two innovations are becoming so general that 
they can no longer be looked after by the experts heretofore employed. The 
field man must make a thorough inspection on the ground and be able to 
point out the defects specifically in each case. We must know the merits and 
defects of these modern contributions to danger and safety. These questions 
cannot be studied too closely. Weare unable to get the information from 
text books. 

After commenting approvingly on the subject of fire inquests, Mr. Little- 
joan paid his respects to the insurance journals, He said: 


We all know and recognize the great benefit derived from the insurance 
press. They are the true exponents of insurance affairs. The standard jour. 
nals are fearless in their warfare upon dishonest combinations masquerading 
as insurance companies, and are veritably the mouth-piece of those having to 
do with insurance affairs. The up-to date insurance journal is a public edu- 
cator ; it is instructive and readable, and might well be subscribed for with 
profit by the average business man. : 

Mr. Littlejohn concluded his address thus: 

In conclusion, it seems fitting and proper to emphasize the due importance 
of this association. Each day in the active conduct of our business is all too 
short to adequately meet its own pressing demands. We need at times to 
turn aside from the dust and heat of the struggle and review the path we have 
followed and survey the new fields into which it leads. In these meetings are 
set up new and higher standards of sound theory and correct practice, stimu- 
lating our ambition and guiding our efforts to fulfill the exacting réquirements 
of our profession. In the manner in which this association has performed 


this invaluable service is found an adequate explanation of its growth, a justi- 
fication of its present commanding position, and the highest inducement for 
such loyal and hearty support by each member as shall insure a steadily 
increasing power and influence. 

Wm. A, Fricke, Commissioner of Insurance of Wisconsin, read a paper on 
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‘* Revision of insurance laws,” in which he advocated efforts to secure 
uniformity of the insurance laws of the various States, and the adoption of a 
simpler policy form than that now in use. He said, in part: 


Several States have appointed commissions to revise the insurance laws, 
with instruction to submit such revision for enactment to the legislatures. 
Convinced that the legislation resulting from such revision will in a great 
measure shape or act as a guide for insurance legislation in other States, I am 
anxious that the laws emanating from these commissions shall be just and 
fair to both the insurer and insured, and that there shall be uniformity, if 
possible, to give added weight when presented for enactment ; this purpose 
dictated the resolution presented to the National Convention of Insurance 
Commissioners ‘‘ that these commissions be requested to have a joint meeting 
for the purpose of bringing about uniformity in the insurance codes to be 
submitted.” If this can only in a measure be accomplished, it must result in 
great good to the insurance interests, and upon you, gentlemen, will in a 
great measure depend the successful accomplishment. * * * 

My ideal policy is a simple basic contract, in which shall be inserted to 
complete the contract, a sub-contract or rider to cover the kind or class of 
risk which the policy is to cover. I would classify the different kinds of risks 
which can be covered by about a dozen different kinds of sub-contracts, and 
which would eliminate from the policy everything except just what it was 
intended to cover. The agent issuing a policy on a dwelling house would 
insert the dwelling house sub-contract or rider in the basic contract or policy, 
just as he does.now a rider, and the insured would then have a simple dwelling 
house contract, with conditions applicable only to that class of risk; the 
insured could understand his contract, which will admit of but one construc- 
tion. The same with the manufacturer, the grain merchant, the country 
storekeeper, the lumber dealer and other classes of risks ; the complete policy 
would cover the kind or class of risk insured, and the insured familiar with 
his business and understanding its conditions would not be mystified by its 
provisions as he is with the present policy and its percentage and limited loss 
clauses, which in most cases needs a fire to make them perfectly plain to him. 
It seems to me that if a simple basic contract with the various sub-contracts 
were submitted to a legislative committee, the very simplicity and fairness 
would secure its adoption ; composed, as is a legislature, of men representing 
all callings, the adoption of such a policy can be argued from the members’ 
own standpoint and calling; the fairness and application of the policy to his 
own needs will give to the other measures necessary to complete the insurance 
code a just and reasonable hearing and fair consideration. A policy of this 
kind will do away with the riders of to-day, for each sub-contract would con- 
tain the necessary conditions covering the risk. It would simplify the work 
of the agent, and satisfy the needs and wants of the policyholders, The 
agent could insert the stubs of the sub-contracts in his daily reports and thus 
simplify the work of the general agent and the home office. The stubs of 
these sub-contracts could be made a very card system of the companies’ risks, 
and enable the company without loss of time to know just the number and 
character of its risks. Carried still further, the easy classification with attend- 
ant losses will give the best possible basis for a table of rates. 


A paper on ** Automatic sprinkler equipments” was presented by Robert 
Jardine, inspector of the improved risk committee. 


Mr. President and Gentlemen—The record made by automatic sprinklers 
in extinguishing or controlling fires in all classes of special hazards since their 
introduction, has been a remarkable one—the more remarkable on account of 
the many known defective and partial equipments, which, when the test came, 
either controlled the incipient fire with losses of varying amounts, or proved 
total failures. Out of 100 per cent of sprinkler failures collated, about sixty 
per cent have been traced, in part, to firesstarting at points where no sprink- 
lers were installed ; in discredited systems : from insufficient water supply, and 
where valves were found to be closed. Twenty per cent were traced in part 
to failure of dry pipe valve, or defective and corroded sprinklers, frozen 
sprinkler systems and bad construction of buildings. Inthe remaining twenty 
per cent no known cause could be assigned for the failures. Much of the 
bad work can be charged to an incomplete knowledge of the art ; to the greed 
and the competition of the sprinkler companies ; to the employing of incom- 
petent engineers and workmen ; to the selling of sprinkler devices to local 
pipe fitters and to the insured ; also, to the acceptance of such work by 
soliciting inspectors, who, anxious to secure premiums, are willing to accept 
such risks provided they were sprinklered, no matter how installed. 

If with such installations, the sprinklers can demonstrate their value as fire 
fighters, what can -we expect of them when more carefully installed in, and 
fully protecting better classes of buildings, and covering smaller area, includ- 
ing closets, decks and other places not reached by the regularly placed heads ; 
using larger piping; providing increased water capacity with ample water 
pressure ; and last but not least, the careful supervision and critical inspection 
of the painstaking and competent inspector? Have we not a right to expect 
even better results than those obtained inthe past? * * * The average 
field man realizes that a condition, and not a theory confronts him, however 
much he may have in the past decryed automatic equipmentsas ‘‘ rate cutters,” 
he, with the passage of time, and noting the success of companies, other than 
his own, realizes that these equipments are also ‘‘loss reducers.” In this 
connection the records of the companies will not be amiss. The official state- 
ment of eighteen of the New England factory mutuals shows a premium income 
in five years of $23,608,110; the loss account shows an expenditure of 
$5,189,885, a ratio uf twenty-two percent. Since organization about four 
and a half years ago, one of the leading Lloyds writing protected risks has 
absorbed $1,000,000 in premiums, returning a fraction over ten per cent in 
payment for losses. A prominent insurance agency located at Providence, 
R. I., shows a net premium account on sprinklered plants in seven years and 
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ten months of $524,704.61; and losses of $57,941.73 ; a loss ratio of about 
eleven and one-half per cent. It is to be regretted the premium receipts on 
this class of business written in this territory cannot be obtained collectively 
from the stock companies. The losses on approved sprinklered equipments 
since the orgattization of the improved risk committee, five and one-half years 
ago, aggregate $21,759.95, 

Like everything else, sprinklers have their degrees of comparison. Stated 
in a general way they are excellent, good, fair, medium or bad. * * * 
The good installation covers all points needing protection. The sprinklers 
are placed to cover eighty square feet of wood surface, including all closets, 
rooms, stairways and elevator shafts, decks, galleries and fixed tables, and are 
connected to piping of schedule size properly installed, supplied with water 
from two good sources. An equipment of this grade will have excellent water 
pressure, but primary water supply may be obtained through a connection 
smaller than the sprinkler riser. Such an equipment is usually expected to 
control and extinguish any fire starting within its limits. Defective equip. 
ments gives us our losses. Standard equipments furnish our profits. * ° 

The New England factory mutuals have the highest standard for fire pro- 
tection appliances in the country. They have also the best system of inspec- 
tion, but many of the western inspectors know, in certain portions of our ter- 
ritory the junior mutuals standard is somewhat of a sham, and their inspections 
ahumbug. The majority of the smaller mutuals and Lloyds kave no particu- 
lar standard of excellence for a sprinkler equipment. They want the best ; 
if not too bad, many take what they can get, hoping should fires occur they 
wiil start where the sprinklers are located. Some of the better classes of these 
mutuals and Lloyds have good inspectors and solicit business ranging from 
fair to excellent. They are strong competitors, and no matter what rate may 
be made, they always stand ready to drop below us. A solicitor for one of 
these companies in St. Louis one day when talking of a risk remarked, ‘‘ no 
matter what the board rate will be, our rate will be ten per cent lower.” 
* * * The reported general record of fires starting under automatic 
sprinklers in this country shows an average of about thirteen sprinklers open- 
ing to each fire. Of these seventy per cent were extinguished by the opening 
of one to five heads, twenty-five per cent between five and forty heads, and 
about five per cent above Jatter number, in each case successfully checking or 
extinguishing the fires. The inspector of the Chicago Board of Fire Under- 
writers places the average number of sprinklers opening in each fire in his ter- 
ritory at six, the maximum being 141. In the States tributary to Chicago the 
number of sprinklers opening in eleven good and acceptable equipments for 
fires reported to date this year exceeded the general average by about two to 
one, the average being twenty-four and one-half, and ranging from one to 
thirty-eight heads in each fire. In thirty-six per cent of these fires not to 
exceed three sprinklers opened, while not less than twenty-one heads opened 
in sixty-four percent. In seven of the eleven fires reported the sprinklers 
did extraordinary work. In the case of a warehouse where twenty-two heads 
opened the sprinklers did better service than the thirty streams brought to 
bear on the blaze by the fire department, and, singular to relate, in spite of the 
large amount of water thrown on the stock, no loss was reported on the build- 
ing. The loss on stock was $7500. ’ s 

Before passing to the consideration of the acceptable equipment, it will be 
well to note that sprinkler heads, however good they may be in the majority 
of hazards, cannot, for protection purposes, be of much service in those por- 
tions of sugar and glucose refineries; rag, straw and sulphate paper mills, 
metal stamping works, coffee mills, tanneries, distilleries and like hazards, 
where corrosive vapors abound, which. some times open, but most always seal 
the sprinkler, preventing its opening by heat. There is no sprinkler on the 
market to-day that will long withstand such vapors, unless treated with a com- 
position specially compounded to resist such corrosive elements, and then only 
for a limited time. Until a device is constructed on a principle to resist such 
elements, the conservative underwriter must regard automatic installations in 
the various classes of hazards enumerated with more or less suspicion, * * * 


[Here Mr. Jardine gives an exhaustive description of the constitution of an 
approved automatic sprinkler equipment, which lack of space forbids our 
printing here, and concludes by saying :] 

Such, gentlemen, form the essentials of the approved or standard equip- 
ment. Aided by intelligent and careful professional inspections made not less 
than three times a year, and by weekly inspections by the insured it is designed 
to reduce the number of sprinkler failures, and to cut down the losses by fire 
to the minimum. Standard equipments have always proved a source of 
profit to insurance companies, and there is no question but that they will con- 
tinue to be. Gentlemen, I thank you. 

C. W. Whitcomb, Massachusetts State fire marshal, made an interesting 
address on the subject of ‘‘ Official fire inquests.” Starting with the first 
coroner’s or sheriff's inquests into the circumstances of malicious incendiary 
fires in the year 1297, Mr. Whitcomb followed the successive steps down to the 
establishment of the office which he now fills so capably. He stated that 
nearly forty years ago a law was made in New York authorizing coroners to 
inquire into the causes of fires upon request of the president of an insurance 
company or two freeholders, and ten years later a somewhat similar law went 
into effect in Massachusetts, but both were defective in that they required a 
complaint or request in order to induce an investigation, and these were sel- 
dom forthcoming even in suspicious cases for obvious reasons. In 1886 
the office of fire marshal of Boston was created and proved such an efficient 
preventative of fraudulent fires that last year the office of State fire marshal 
was created and Mr. Whitcomb promoted to the new office. He has thor- 
oughly systematized his work, dividing the State into ten districts, each in 
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charge of an aid who reports on all fires in his district. Records are kept 
which are open to the insurance companies and the public. Mr. Whitcomb 
described the operations of his office and the difficulties by which he is beset. 
He criticised the companies for their haste in settling suspicious losses in 
cases where criminal proceedings were likely to be begun against the claim- 
ants. Mr. Whitcomb strongly urged the establishment of a national bureau 
of fire investigation, using the following language : 


While the proposed law was under discussion in the Massachusetts legisla- 
ture doubts were advanced by some as to whether one office with one man at 
the head could properly cover so large an area and take charge of sucha 
large number of fires, Let me dispel, so far as my testimony may avail to do 
so, all further uncertainty on this point. In my opinion there is no question 
but that it would be equally practicable to enforce the Massachusetts law in 
Illinois, New York or Texas, and that in fact it would be perfectly feasible to 
organize on the same principle a national bureau of fire investigations, with 
sub-departments in every State, which should furnish complete statistics as to 
every fire occurring in the whole United States, and should iay the founda- 
tions for incendiary prosecutions in every State in the Union. -Further, it is 
my judgment that this could be accomplished at an expense of less than one 
per cent of the annual fire waste of the country. This plan is not chimerical, 
but is, I believe, just as practical as it is for your dry goods princes here in 
Chicago to combine their many and varied departments under one roof and 
under one supreme head, or as it is for a mercantile agency to extend its pry- 
ing inquiries into every corner of the globe. It is simply a question of the 
proper division of local labor, intelligent organization and a capable executive 
head, What would be the result of such a national system as this merely in 
the way of preventing incendiarism? Why, suppose for the sake of illustra- 
tion, that a stranger walks into a Chicago office and asks for a $2000 policy 
on his stock of second-hand clothing? He states, in answer to inquiries, that 
he is just starting in Chicago, and that a year ago he was in business in 
Birmingham, Ala. Before he can call for his policy the next day you tele- 
phone to your city fire marshal’s office, they communicate with the State 
office, where reference to the records of Alabama shows that the man was 
burned out in Birmingham and left town to escape prosecution without col- 
lecting his insurance, and that two years before he had a suspicious fire in 
Dallas, Tex., where he accepted a compromise settlement, and allowed his 
policy to be canceled. The applicant would not get his policy and your city 
would escape a small clothing store fire, which in its spread might have 
destroyed millions of dollars worth of property before it was extinguished. I 
need not rehearse here the numerous other incalculable benefits to the public 
from such a system, Everybody admits its value. The only question is, is 
it practicable? I firmly believe it is, provided two conditions be complied 
with, without which we cannot look for success in either a national, State or 
municipal fire marshal’s office. First, we must have the right man at the 
head, and as I do not profess to possess the necessary requirements even in a 
slight degree, I will later give you my idea of what type of a man a fire mar- 
shal should be. Secondly, we must allow absolutely no politics in connection 
with the office. It must be kept independent, and free to engage the best men 
as assistants, unhampered and uninfluenced by the baneful influence of any 
political machine. As to the man for fire marshal: I know of no office which 
requires for its management in an ideal manner (and this standard, as I have 
said before, I do not at all claim to have reached) so many and varied qualifi- 
cations as that of fire marshal. In the first place he should have had experi- 
ence as a lawyer to enable him to properly examine witnesses who are called 
upon to testify under oath before him; he should have a judicial ‘mind in 
order to properly weigh the evidence preparatory to taking out a warrant if 
this be necessary ; he should have the intuition and instincts of a detective 
to ferret out evidence and work upacase against the guilty parties ; he should 
be able to bring a knowledge of chemistry to bear upon cases of spontaneous 
combustion ; should judge cases of defective construction with the eye of a 
mechanic ; should be enough of an electrician to hold his own in face of the 
disinclination of interested parties to attribute any fires to electricity. In 
fact, there is scarcely any knowledge or experience which may not prove use- 
ful to the ideal fire marshal. It might even be an advantage if he essed 
the musical ability of the Pied Piper of Hamlin, and, by playing on his flute, 
could lead all the incendiary rats in Chicago into Lake Michigan and drown 
them. A lawyer with the experience of an adjuster or an adjuster with the 
training of a lawyer, would possess very many qualifications for the place. In 
addition to possessing all of the above traits, he should be a man of honesty, 
industry and perseverance. 





THE story about the four cent rate on dwellings in New York simply means 
that policies have been delivered to the insured for twelve cents for three 
years—in reality for fifteen cents less twenty per cent commission. The four 
cent story sounds new, but in reality it is a chestnut, as the rate quoted has 
really been in vogue for nearly ten years. What is new about it, however, is 
that it is now accepted by many companies which ten years ago scouted it as 
ridiculous, notably by several Philadelphia offices who are apparently retaliat- 
ing for low rates on Quaker city dwellings made by New York companies. It 
is also to be remembered that several of the largest city and agency com- 
panies decline to join in the race for dwellings on these terms, and that some 
of the older local offices still insure many dwellings at twenty-five cents for 
three years in spite of the lower rates accepted by their rivals, 





THE 
NEW YORK SURVEYS. 


Ir is announced that Captain Thad, L, Vanderslice, a prominent lawyer, 
Loyal Legion and Grand Army man, has been retained as counsel by the Guar- 
antors Liability Indemnity Company of Philadelphia. A news article making 
the announcement, printed in The Philadelphia Item, closes as follows: 
‘* He is popular at the bar, is a tireless worker and a dangerous opponent in 
any contest.” 
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* ‘ * * 

WE are informed that the Insurance Department has ordered an examina- 
tion of the Long Island Mutual, and has evidence that the company has 
written on risks in New York and Brooklyn, contrary to the ruling of the 
Department. 

* * * * 

Wuat is hurting the Lloyds in this city is the general disposition of the 
companies to write increased lines on the best risks. It is reported that 
nearly $700,000 has been placed on stocks and building of the new McCreery 
& Co. risk in West Twenty-third street, without resorting to a single outsider 
or Lloyds, and the attorneys of the latter are quite surprised that orders for 
policies on this risk do not drift in theirway. The surplus risks in New York 
are gradually dwindling in number. 

* * * * 

THE name of Louis Canale, a notary public, appears on several of the agree- 
ments of the Lloyds subscribers of the baser sort, as taking an acknowledgment 
that the papers were signed in his presence in 1892. Unluckily for the notary 
he accepted this date, but in adding his signature wrote also the number of 
his notarial certificate for 1894. The question arises whether this is not a 
serious matter for the notary. If he certified in 1894 (as the number would 
indicate) that certain names were signed in 1892, he violated his oath. Two 
Lloyds associations are involved, and it is claimed that the defunct Empire 
State Lloyds was in exactly the same fix. By and bye the truth about bogus 
Lloyds will leak out and the revelations will probably be interesting. 

* * * * 

Last week we related the experience of a Broadway firm who canceled 
nine Lloyds policies to save the bother of answering questions about them. 
Since then we have heard of another case where adry goods house served 
written notice upon one of the best of the Lloyds that they (the firm) must not 
be quoted as a policyholder, under the penalty of a cancellation of their policy 
being ordered if the request was not complied with. 

* * * * 

Tue Norwood is hustling for business in a very lively way. Its lines range 
from $19,000 downward, but where risks are fairly separated, the Norwood 
takes $20,000 on the group. Brokers with out of town risks are only to 
glad to get the policies of the company at the usual terms, 

* * * * 

Moke than the usual number of stories of defaulting brokers are in circu- 
lation—men who have collected premiums and failed to pay them over to the 
companies. Possibly this is not extraordinary news to those who have so often 
heard of brokerage services being rendered on a basis of twelve and a half 
per cent commission off, and of occasional offers to deliver policies at fifteen 
off, covering rated risks upon which the companies only allow fifteen per cent 


to anybody. 
* * * 


THE Guarantors policy was declined by a Broadway firm which held it two 
years ago on an employer's liability plan, notwithstanding an offer of the 
broker to reduce the rate, 

* * * + 

THREE of the New York Lloyds have made statements to the California 
Commissioner and been admitted to the State. The statements are worthy of 
reproduction at home, 

* * * * 

‘* THIRD NOTICES” have been received here by various policyholders from 
the receiver of the defunct Suffolk Mutual of Boston inviting the recipients to 
pay assessments. It is a waste of good stationery, but we suppose the receiver 
must do something toward scaring policyholders, if only to earn his fees. 


* * * * 

OFFERs of reinsurance on cotton in several forms are quite common now, 
including the old one of a reinsurance of the shore end of marine risks, at 
higher rates than usual. The offers from New Orleans are numerous and 
have been taken generally by Lloyds. The few companies here not engaged 


in agency business direct or by insurance treaties on risks in that city are not 
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disposed to accept cotton.. The season is one for arrangement of lines for 


future use. 
a * a 


Messrs, Epwarns & Co., by retaining for several months and subsequently 
returning a lot of Metropolitan and Indemnity Lloyds policies sent to them as 
‘* attorneys,” have not added to their own reputation. Several of such poli- 
cies having expired before they were returned, on presentation to William C, 
Beecher, are repudiated as expired and consequently not entitled to return pre- 
mium. Evidently one of the weaknesses in the Lloyds system is the diffi- 
culty of keeping track of the proper attorneys in case of cancellation. 

* * * * 

AGENCY companies are noticing the unusual number of cancellations of 
policies reported from the West. Lately one of the smaller city companies 
received in one week from two agencies cancellations in excess of new busi- 
ness and renewals combined. The reason alleged is ‘‘ reduced stock,” a 
healthy sign of a revival of trade. 

* * * 

HAVING received inquiries as to the legal standing of certain mutual com- 
panies of New York State and also as to their right to accept all-cash premi- 
ums without deposit notes, we present here quotations from the law relating 
to such companies, The New York insurance law requires that no ‘* domestic 
mutual fire insurance corporation shall commence business if located in the 
city of New York, or in the county of Kings, nor establish any agency for the 
transaction of business in either of such counties, until agreements have been 
entered into for insurance with 400 app'icants, the premiums on which shall 
amount to $200,000, of which $40,000 shall have been paid in in cash, and 
notes of solvent parties, founded on actual and Joma fide applications for 
insurance, shall have been received for the remainder.” The law requires 
just half as much of mutuals organized in other counties. The provision by 
which mutuai corporations are allowed to operate on the cash plan reads as 
follows: ‘‘ Any such corporation may receive from any person applying for 
reinsurance, in lieu of a deposit note, the whole amount in cash for the pre- 
mium therefor, without subjecting such person to any other or additional 
liability, or in any way impairing or changing the obligation of the corpora- 
tion or affecting the rights of any person interested therein.” 

* * * * 

WHILE some of the insurance journals are pegging away with the arguments 
pro and con touching the insurance of commissions, several companies have 
distinctly informed dry goods commission merchants that in case of loss they 
will be paid the cash value of the property destroyed, regardless of com- 


missions. 
* * . * 


THE Pettis dry goods risk in Indianapolis, which was threatened by a serious 
fire the other day, is insured in the Individual Underwriters and has been 
offered in this city, within a year, at less than the tariff rates. 

* * * >» 

THE city companies are still struggling with the propertyowners who fail to 
repair defective furnaces and heating apparatus. It appears that while some 
companies are very earnest in pressing the assured to make safe_all reported 
unsafe heaters and furnaces others are indifferent. Last week a case was 
reported of a risk carrying over $100,000 in East Twenty-second street, where 
the owner positively refused to make the changes required by the board 
inspectors. Several of the companies interested have ordered their policies 
canceled on the risk, and probably when the owner finds himself bereft of 
insurance he will comply with the requirements. 

* * * 

ComPLAINTs are heard that officers of Philadelphia and Boston mutual fire 
offices are regular visitors to the city and quite bold in soliciting insurance from 
all classes of brokers. This is illegal and should be reported to the Depart- 


ment, 
ok * * * 


MENDELSON & Co., attorneys for the Continental Lloyds, have just 
announced thelist of underwriters of the Atlas Fire and Marine Lloyds of 
America, fo: which they are also attorneys. There are twenty underwriters, 
mostly business men of New York and Boston. The statement of the Conti- 
nental Lloyds to October 1, 1895, shows net premiums aggregating $39 544, 
with losses paid, $2387 ; losses unsettled and unadjusted, $1750 ; adjustment 
expenses, $143, and general expenses, $11,865 ; net income, $23 398. 


Ce eee 
——— 


—The John Hancock has decided to apply the requirement of the Massa- 
chusetts law regarding medical examinations to all applicants for insurance, 
whether in the home or foreign States. 
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CORRESPONDENCE. 
NEW ORLEANS. 


[From Our Own CORRESPONDENT. ] 

The suspense under which many aspiring agents have labored for the past 
few months is at last ended, and Ferd. Marks & Son have been appointed 
agents for Louisiana of the Mutual Fire of New York. This firm also 
announce their appointment as general agents for the State of the Norwalk 
Fire Insurance Company of Norwalk, Conn., which follows as a natural 
course, owing to the fact that the firm are already general agents of the Lon- 
don and Lancashire for the same territory. The firm are now general agents 
for four fire companies and one life company, besides representing locally 
seven more of the strongest agency companies represented in this section, but 
always seem to have room for more, and give each new company a good 
business. 

A called meeting of the New Orleans Insurance Exchange was held this 
day and matters of much importance transacted. Several new firms and com- 
panies have signed the agreement of this body, which is shortly expected to 
include every agency and company operating under the South-Eastern Tariff 
Association rules. In order to facilitate the business of the Exchange, it has 
been decided that all meetings should be considered executive, and all dis- 
cussions therein of a private nature, as it is thought this wil] lead to a more 
free expression of opinion from the members, 

Rumor has it that Alex. Moses, the pioneer of Southern adjusters, will soon 
retire from active service, which will be sincerely regretted by the companies 
he has so long and faithfully represented, as it isa matter of record that, in all 
of the years he has been in active discharge of the onerous duties devolving 
upon him, he has never failed to make a friend of the insured both for him- 
self and the companies, and his personal knowledge of almost every insurer 
in Louisiana made him a valuable aid in passing on the business as accepted 
by the companies. 

P. L. Davis of the American, E. H. Addington of the Liverpool and Lon- 
don and Globe, A. B. Andrews of the Sun of London, and J. S. Speed of the 
Insurance Company of North America were recent visitors to our city, but 
they left without making any changes in their representatives, and agents 
breathe again. 

Business good, though weather still continues to be almost too warm for 
active soliciting, and agents look forward longingly to the cool wave promised 
by our weather bureau for some time. 

The United States Casualty Company has entered Louisiana, appointing 
Smith & Richardson as State agents. Mr. Smith is an active solicitor of long 
experience in the life business and has a host of friends, and the new firm will 
without doubt do a good business from the start. 

Accident insurance has never been given the attention in this State to which 
it is entitled, and agents complain of the many lapses allowed by their policy- 
holders, but active competition will no doubt result in good to all, and the 
insuring public, by having the matter brought more to their attention, will 
recognize the necessity of protection of this character. IRREGULAR. 

New ORLEANS, LA., September 25. 





NEW ENGLAND. 
[From Our Own CORRESPONDENT. ] 

Referring to the recent letter sent by the Massachusetts Insurance Commis- 
sioner to the life insurance companies, suggesting co-operation in the preven- 
tion of rebating, there is no doubt whatever but that every Massachusetts 
insurance company would welcome the day when rebating shall be unknown. 
Furthermore, several of the managers have expressed to THE SPECTATOR 
their willingness to join in any practical scheme to totally do away with this 
great bugbear in life insurance. But THe SpEcraTor begs to suggest that 
while the companies are heartily in favor of any good plan to this end, they 
do not, some of them, at least, clearly comprehend what the plan of the Com- 
missioner really is. It is just possible that Major Merrill has not formulated 
any plan in his own mind, as yet, but simply intended, through his letter, to 
** draw out”’ the companies, to get an expression of opinion from them, as well 
as suggestions, from which to draw in formulating some plan. The letter was 
cordially received, though the question has been asked as to just ‘‘ what the 
Commissioner is getting at.” The Massachusetts companies are bitterly 
opposed to the practice of rebating, and while it would, perhaps, be absurd to 
say that no agent of Massachusetts companies makes rebates on policies, it is 
undoubtedly correct that there is less of it in this State than in any others. It 
is hard to prevent it, and cannot be prevented unless by the faithful and 
inflexible co-operation of the companies throughout the country. The law 
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alone, unless aided by the companies, is not sufficient to cope with the ques- 
tion. Those who rebate are adroit in covering their tracks. It is suggested 
that the companies throughout the country unite in an ironclad agreement in 
apprehending, exposing and prosecuting agents who rebate policies, and that 
they each agree to instantly dispense with the services of any agent caught 
rebating, and that each company in the country be furnished with the said 
agent's name, and thereafter refuse under any and all circumstances, to give 
him employment in avy capacity ; in other words, that he be forever declared 
out of the insurance business. As one well posted on this question said, 
“that plan would stop rebating almost in a single hour,” because there 
would no longer be any inducement to give a rebate, and nosgent would take 
the chances of bringing down upon his head such ostracism. Some of the 
insurance companies have already replied to the Commissioner’s letter, 
and those who have not will doso. The replies, while they will, without a 
doubt, favor the suggestions of the Commissioner, will be couched in varying 
language. If all the life insurance companies in the States, where State 
supervision is in vogue, would unite, undoubtedly the evil could be done away - 
with. Here is a sample of one of the replies received: ‘‘ We are in most 
hearty sympathy with your ideas; consider your suggestions timely and stand 
ready to join in such a movement as you have in mind. You appreciate the 
needs of the hour when you say we need action so heroic as to impress the 
sincerity of the movement upon every life insurance agent, and we will join 
in any h@nest effort to apprehend and bring to justice an agent who violates 
the rebate law in any State, and bring about the extermination of the perni- 
cious evil. This company is in sympathy with the movement, and will unite 
with other companies to that end. Our company is heartily in favor of the 
anti-rebate laws of your State and their rigid enforcement, and will be glad 
to co-operate along the line you suggest.” 

The report has been circulated that, notwithstanding the failure of former 
attempts in this line, there is an organized attempt being made by the various 
State druggists’ associations and the wholesale druggists association to incor- 
porate a stock company for the insurance of drug stocks and drug stores, 
Enquiry among the leading wholesale druggists of Boston, who are active in 
association work, and who attended the recent national conventions, elicits 
the fact that nothing has materialized sufficiently to cause any definite plans 
to be considered as yet. E. Waldo Cutler stated to THE SpecTATor that he 
considered the scheme impracticable, and said that in his opinion they did not 
want it. 

A leading Boston life underwriter, who keeps in close touch with events 
and business tendencies, states that the next five years will see not a great 
boom in life insurance, but a very substantial increase, and a feature predicted 
is a large exodus from assessment companies to the old line companies. It is 
stated that the public sentiment is leaning more and more toward the leyel 
form of policy. 

The State Mutual Fire Insurance Company of Pertland, Me., recently 
organized with S. W. Thaxter as president ; A. T. Laughlin, vice-president; 
E. C. Carll, secretary, and A, F. Moulton, attorney, has begun writing 
policies. : 

C. C. Kimbail, Hartford, Conn., agent of the Insurance Company of the 
State of Pennsylvania, has resigned that position. Edward W. Beardsley has 
been appointed to succeed Mr, Kimball. 

N. Foster, Jr., Boston, has received the appointment of agent of the St. 
Paul Fire and Marine Insurance Company. 

It is believed that the anti-rebate letter of Insurance Commissioner Merrill 
will form a leading topic for consideration at the next ineeting of the conven- 
tion of the National Association of Life Underwriters in October. 

The Springfield Mutual Life Association, recently organized at Springfield, 
Mass., has begun business. 

Northampton, Mass,, which has removed all the insurance from her public 
buildings, may find herself in a ‘‘ hot position” some time. f 

At its meeting next month the Boston Board of Fire Underwriters will 
again take up the proposition to rescind the time limit for repairs on establish- 
ments, when the nature of the business requires the constant employment of 
mechanics. 

The firm of McLaughlin & Carney, insurance agents, 27 School street, 
Boston, has dissolved. Mr. Carney wil] retire from the secretaryship of the 
Theatre Owners Mutual Fire Insurance Company, and also relinquish’ the 
agency of the New York Life, and will continue the general insurance busi- 
ness. Mr. McLaughlin also retires from his connection with the New York 
Life, and will assume the position of United States manager of the Theatre 
Owners Mutual. 

Massachusetts is afflicted not only with a plague of juvenile firebugs, but in 
Boston and other cities young rascals of the same stamp are going about under 
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the cover of darkness and scratching costly plate glass windows. One great 
pane was recently ruined on Cornhill, Boston, This is bad business, The 
recent advance in the value of plate glass is about all the plate glass insur- 
ance companies can stand until the times are better. 

In connection with the presidency of the Massachusetts National Life 
Association of Westfield, Mass., Mr. Eldridge will continue as actuary for 
the Mutual Reserve, but relinquishes the third vice-presidency thereof. 

The annual session of the grand council of the Home Circle of Massachu- 
setts was held in Boston last Tuesday. 

The fire loss at the works of the North Packing and Provision Company at 
Somerville, Mass., is officially placed at $12,000. 

Osborne Howes, secretary of the Boston Board of Fire Underwriters, has 
returned from his trip abroad. 

The Boston Board of Fire Underwriters has appointed B. B. Whittemore, 
John C, Paige and R. A. Boit a committee to confer with the New England 
Insurance Exchange with regard to the mechanics’ and vacancy permit 
question, 

The committee of the Boston Board of Fire Underwriters, the Fire Under- 
writers Union and the New England Insurance Exchange have referred the 
matter of enforcing the vacancy and mechanics’ permits in the metropolitan 
district of Boston to a special sub-committee, consisting of one representative 
from each body. 

THE SPECTATOR extends its sympathy to A, W. Sewall, special mgent of 
the Union Insurance Company, on the death of his wife, which occurred last 
week, 

State Fire Marshal Whitcomb has made a discovery. It seems that the law 
covering the crime of arson makes no mention of freight, or other railroad 
cars, and setting fire to cars is therefore not a crime. The marshal will bring 
the matter to the attention of the next legislature, and ask that a non-fusible 
plug be inserted in this hole in the statutes, 

Hon, Edward Atkinson has called the attention of the Mayor of Boston to 
the desirability of having permanent stand-pipes, ladders, platforms and roof 
ladders erected on buildings in Boston. ALLAN Eric. 
Boston, MAss., September 30. 





NOTES EN ROUTE. 


[From Our Own CorRRESPONDENT. ] 


The Globe Mutual Life Insurance Association of Chicago, which com- 
menced business on January 1 of the present year, is meeting its fullest expec- 
tations. A distinctive feature of this company is its monthly contract, which 
has proven very popular thus far, Its annual business is done on the Fouse 
plan. President Thos. F. Barry is an experienced life underwriter, and has 
won much success in the agency ranks, He is ably assisted by Secretary 

_ James F. McCabe, who has likewise obtained an extensive education in life 
insurance by reason of past connections in various capacities. The company 
is at present confining its operations to the State of Illinois, but intends to 
enter other Western States by the beginning of the new year. 

The supervising committee in session at Denver in August appointed F, G. 
Rhoads as assistant compact manager. The committee, which was composed 
of seven representatives from Chicago, three from the Pacific coast and two 
from Denver, expressed itself as being well pleased with the condition of 
things in the Mountain district. A special committee was appointed to bring 
the local board in closer touch with the compact, and this committee has 
already been successful in its mission. It seems likely also that the Morris 
agency at Pueblo will be brought into the compact. 

Oliver Williams, Denver, general agent for the Northwestern Mutual Life 
Insurance Company, produced $750,000 worth of new business in the first six 
months, and is determined to make his 1855 record $2,000,000, While Mr. 
Williams is not making the effort for new business that he formerly did—that 
is, by means of a large agency corps—he has personally written more and has 
also obtained more applications unsolicited, indicating that the business is to 
be had. In fact, there were only two general agents of the Northwestern that 
could show a larger personal writing in the agency year ending March 31 than 
Mr. Williams, and for the fiscal year ending June 30 this agency ranked 
seventh out of seventy-three. When it is considered that Mr. Williams is 
obliged to give more time to office work than the average general agent, his 
good record will appear all the better. Another evidence of Mr. Williams’ excel- 
lent work is his ability to keep his old business in force. By dint of personal 
persuasion he estimates that he has saved upwards of $2,000,000 worth of 
business that. threatened to lapse on account of ‘hard times.’* Out of 2500 
policyholders in his agency he has not one who is dissatisfied. Among the 
new appointments of this agency may be mentioned the following: R. N. 
Piper, formerly with the New York Life at Cheyenne, district manager at 
Salt Lake ; L. B. Smith remains at the same point as special agent; H. R. 
Warren, Pueblo, district manager for Southern Colorado, The last-named 
was formerly with the Mutual Life. 

Cobb, Wilson & Co., Denver, the leading general agents west of Chicago 
report business holding its own. The field is considered to be improving, 
and, while things locally are somewhat disturbed on account of the applica- 
tion of the Universal Mercantile Schedule, it is believed that the Denver busi- 
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ness will also soon be on the upward climb. This office also ranks among 
the leaders in local business. 

J. W. Foster, the newly appointed general agent of the National Life of 
Montpelier at Denver, reports collections excellent and prospects for a good 
business this fall quite satisfactory. Mr. Foster is a native of Montpelier, 
and though new to life insurance, has the natural tact and influential 
acquaintance in the Mountain country to make him a success as a life 
manager. 

Thompson & Benedict, Denver, successors to Anthony Sweeney, now rep- 
resent the following: Home of New York, Hanover, American of New York, 
Hartford, Phoenix of Hartford, National of Hartford, Connecticut, Fire 
Association, Queen, Imperial and Phoenix of London, and continue to rank 
No. 1 as local agents. The net premiums of the office will aggregate this 
year, it is estimated, $125,000, making it also one of the largest agencies in 
the West. Mr. Thompson was formerly of the firm of Cobb, Wilson & Co., 
and was the last secretary of the Denver Insurance Company. Mr. Benedict 
has bees. identified with insurance and banking for the past twenty years. 
Both are calculated to maintain this agency in the front rank, as did the late 
Anthony Sweeney, whom they succeed in business. 

T. T. Frith, Denver, the successful local representative of the Palatine, has 
recently increased his facilities by the addition of the Western Underwriters. 
Mr. Frith is gaining business and prominence at giant strides. 

The New York Life in Utah, under the able direction of F. A. Grant of 
Salt Lake, strengthened its hold on first place last year both in new business, 
which was $1,059,700, and business in force, $3,139,160. Each item is over 
double that of any other company operating in Utah. Mr. Grant has been 
identified with the New York Life for six years, during the last two of which 
he has been its manager in Utah. This year finds him doing equally well. 

F, E. Houghton, Salt Lake, general agent of the Connecticut Mutual Life 
for Utah, is doubling his business this year over last, and the company is now 
ranking among the leaders in this field. Mr. Houghton has recently taken a 
well situated suite of offices in the Atlas block, which have been neatly fitted 
up, and present as inviting an aspect as any in the city. Mr. Houghton is a 
capable and energetic worker, and deserves all the success that may attend 
him. 

The general agency of the Mutual Life for Colorado and Wyoming, in 
charge of John L. Stearns, Denver, has a record to be proud of. The paid for 
business of the Mutual in Colorado, for instance, for the past three years is as 
follows: 1892. $763,750; 1893, $1,044,000; 1894, $1,787.600, showing a 
gain of over $1,000,000 in two years. ‘The amount written in 1894 was 
$1,921,000, which ranked the company No.1. The gain in insurance in 
force is equally noteworthy. On December 31, 1892, the Mutual Life had in 
force in Colorado $5,767,074, while on December 31, 1894, this item was 
$7.009,630, a gain of $1,242,556. The period of comparison is the duration 
of Mr. Stearns’ service as general agent, and speaks volumes for his ability. 
Wyoming was added to this agency only this year. The business for the first 
six months of this year showed 100 per cent increase, and indications point to 
this being continued for the remainder of the year. ‘he te Re 





INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such as 
appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial insurance.] 

—The United States has appointed John Murdoch to the superintendency 
of Dubuque, Ia. 

—Superintendent Wright of the Indianapolis district has resigned his posi- 
tion with the Metropolitan. 

—The Metropolitan promoted Assistant J. A. Mervin of Asbury Park to 
the superintendency of Dover, N. J. 

—The United States appointed D. D. Burke to an assistancy at Fort Madi- 
son, Ia., and C. P. Sadlier at Newburgh, N. Y. 

—The Western and Southern has met with considerable success in building 
up an industrial debit in their home city, Cincinnati. 

—The Metropolitan promoted J. D. Goodhart to assistant superintendent 
at Omaha, Neb., and George Elmer at Lincoln, Neb. 

—The Metropolitan Base Ball Club turned the tables on their opponents of 
the Prudential Home office and beat them in two games recently. 

—Samuel Citroen, a well-known worker in the industrial field, died recently 
in Holland. He had returned home after a long absence from the land of his 
birth, 

—Superintendent G. H. Keppel of Cincinnati, who had charge of the 
Metropolitan’s interests, has resigned. The district is in charge of Supervisor 
Wiegel. 

—The United States made a change in the superintendency of the Newark 
(N. J.) district, H. L. De Richmond being replaced by the transfer of Geo, 
H. Lake from Philadelphia. 

—The bicycle is becoming very useful as an aid to agents and others who 
have to travel over considerable territory. Some superintendents are offering 
them as prizes for increase, new business, etc, 

—tThe following appointments to assistant superintendent have been made 
by the Prudential: C. W. Cole, Staten Island; J. M. Edwards, Tamaqua, 
Pa.; J. Reynolds, New Brunswick ; C. M. Smith, Philadelphia, No. 7; W. 
D. Osterhout, Ogdensburg, N. Y.; W. A. Dunlap, Erie, Pa.; T. A. White, 
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Anderson, Ind.; D. F. Seiter, Alton, Ill.; G. F. Gramon, Red Bank, N. J.; 
J. J. Jeffries, Aurora, Ill,; E. D. Newlin, Bellair, O:; C. A, Eberman, 
Lima, O.; J. K. Weaver, Philadelphia No. 5. 

—Superintendent Cook of Washington, D. C., publishes on his own account 
a paper relating to his business, termed ‘t The Flag.” He recently waved this 
flag in the face of the Jersey City representative and a war for increase is 
now on, 

—After the first of October policies issued in Minnesota will have to bear 
on their face a brief description of the contract. This entails more work and 
detail on the companies, An anti-discrimination feature was also included in 
the insurance code passed by the last legislature of that State. 

—The Metropolitan ‘‘ boys” believe in Major Corwin and showed their 
appreciation of his work for and with them by writing a big lot of ordinary 
business in recognition of his sixty-second birthday. The ‘* Major” smiled 
hugely when he was made acquainted with the details of the work done. 

—In the Province of Ontario an act has been passed regulating the amount 
of insurance which may be carried on the lives of children, No child may be 
insured until one year of age. The amount of benefit which may be allowed 
range from $32 at age two next birthday to $147 at age ten next birthday. 

—The Prudential is making an experiment with new terms for agents in a 
few of their districts. The remuneration consists of special salary, new busi- 
ness and transfer fees. It is hoped to retain more agents in the service by 
increasing their opportunities to make money and to keep them ‘‘ on draw- 
ing” every week. 

—The Metropolitan has decided to have agents make remittances in full of 
amounts collected instead of having the commission on collections deducted. 
It is claimed by superintendents that agents who receive this portion of their 
income in the middle of the week are at a disadvantage, as they spend the 
money then instead of keeping it until Saturday. 

—F. L. Hoffman of Newark, N. J., who read a paper before the medico 
legal congress in New York city on the ‘*‘ Medico legal aspect of child insur- 
ance,” was wrongly reported as holding that the mortality among the insured 
was greater than among the uninsured. Mr. Hoffman’s investigations simply 
confirmed the previous experience that the rate of mortality was lower with 
the insured than uninsured children. 

—The superintendent or assistant who possesses the power to develop men 
and bring out all their good qualities in the business is a benefactor to those 
men. Rough, raw material is often presented for training, and it requires 
much patience and forbearance to bring the full force and powerso that it may 
be exerted in the right direction with profit to all. Many a man, when utterly 
tire 1 out in the search of employment, discouraged at his inability to find 
work in his own trade or business, has been enlisted in the industrial service, 
roused from lethargy and raised by the careful attention of the assistant or 
superintendent toa higher plane of usefulness than ever reached by him before. 
Industrial insurance summons and directs all the energy one is capable of 
putting into the work, and this being exerted is sure of reward. ; 

—lIn many districts there exist agencies on which no increase is being made, 
but at the same time they show no decrease. They *‘ even up,” and some 
have the temerity to think they are doing well by holding the'r own. A big 
mistake this ; they are losing time, money and prestige for their companies 
and themselves. They block the progress of the district, they fail to stimu- 
late their fellow workers to activity and are standing in their own light. They 
would resent the intimation that they had not sand or ability enough to 
develop their agencies, but they do nothing to show such an opinion to be 
wrong. Come boys! for shame. Make a move; help your assistant boost 
things for your superintendent, and last, but not least, by a good, steady 
increase ‘* put money in their purses,” 











NEWS OF THE WEEK. 


The International Congress of Actuaries. 

One of the most interesting and important of the scientific gatherings of this 
year was that held in Brussels on September 2. Actuaries were present from 
every country of Europe, America, Canada, South Africa and Japan. M., de 
Smet de Naeyer, the Belgian Minister of Finance, as honorary president, 
opened the congress with an address of welcome. M. Mahillon, the presi- 
dent of the committee of organization, spoke on behalf of the committee, and 
stated that the plan to hold this congress was inspired by a desire to have the 
actuaries of the several countries meet together and discuss questions concern- 
ing the science of life insurance which are of common interest to all. He 
thanked the institutes of England, Scotland, America and France for their 
cordial support and the several governments which had given their patronage. 
He closed his very happy speech by expressing the hope that this congress 
would be followed by others, and by extending the most cordial hospitality to 
the members, About 150 were present out of 230 subscribers from thirteen 
countries. M. Mahillon was chosen permanent president and M. Begault 
chief secretary, and Messrs. Duboisdenghien for the French, Grosse for the 
German, King for the English, and Pariara for the Dutch, assistant secre- 
taries. One vice-president was elected for each country, Mr. McClintock for 
the Actuarial Society of America. 

The discussions and business meetings were held at the Palace of Academies 
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at 9.30 A. M. on the five days, September 2-6. The afternoons and evenings 
were given up to social functions, as follows : 

Monday, September 2, 9 P. M.—Reception by the burgomaster and council 
at the Hotel de Ville. Tuesday, September 3, 9 Pp. M.—Reception by the 
Minister of Finance, Wednesday, September 4, 6 Pp, M.—Dinner by Mons, 
and Mme. Mahillon to the official delegates and their wives. Thursday, Sep- 
tember 5, I Pp. M.—Excursion to. Antwerp, 8 p. M.—Informal dinner at 
Hotel Bellevue by the English and American members to Messrs. Mahillon, 
Begault and Le Jeune, the principal promoters of the congress. Friday, Sep- 
tember 6, 7 P. M.—Banquet of all the members at the Hotel Metropole, 

The questions discussed were most of them of much interest, one of the 
most valuable, however, being that introduced by M. Begault by a carefully 
prepared paper ‘‘ On the necessity of an uniform system of notation.” 

Translations of some of the papers will be published in the next issue of 
proceedings of the Actuaries Society of America. 

Messrs. Mahillon and Begault in their respective offices commanded the 
highest respect and admiration of the members, It was decided to effect a. 
permanent organization and to meet in London in 1898. Messrs. McClin- 
tock, Pierson, St. John and Macaulay were appointed to represent the 
Actuarial Society of America. 

The first international congress of actuaries may be considered to have met 
fully the purpose for which it was called. 





French Translation of the Actuaries Text Book. 


Part II, of the Text Book of the Institute of Actuaries has recently been 
translated into French by Amedee Begault, a distinguished Belgian actuary 
and savant, with an introduction by Leon Mahillon. In making his transla- 
tion M. Begault has used the French notation, while the language is of the 
most classic French. The work has been most excellently performed, and 
has received the highest endorsement from prominent British actuaries. For 
the convenience of American actuaries who may desire to add this work to 
their liberaries, arrangements have been made by The Spectator Company to 
supply this work at short notice. 





A New Accident Policy. 


THE United States Casualty Company has just placed on the market a new 
form of personal accident policy, which it calls the Non-Contestable Com- 
bination, A perusal of a sample copy sent to this office shows it to be one of 
the most liberal policies yet issued, and which ought to prove a boon to solicit- 
ors, inasmuch as it does away with the argument of the insured that personal 
accident insurance policies do not insure. This policy covers weekly indem- 
nity for a period of 104 weeks at $50 a week for accidents happening while 
the insured is riding in a public conveyance, and provides for a death benefit 
of $5500 for accidental death, or $11,000 if said death occurs in a public 
conveyance. For ordinary accidents the policy provides an indemnity of $25 
a week for 104 weeks, There are no ‘‘ conditions” in the policy, the com- 
pany agreeing to pay for all kinds of accidents, excepting only ‘* disappear- 
ances and fatal or non-fatal injuries when intentionally self-inflicted, or 
caused or contributed to by disease or infection, or by violation of the law on 
the part of the insured.” The policy also covers accidental fatal injuries 
caused by sunstroke, lifting, freezing, somnabulism, murder, gas or poison, or 
by suffocation caused solely by swallowing. The Non-Contestable Combina- 
tion policy provides ‘‘ insurance which insures,” and the company will doubt- 
less reap a considerable harvest by the sale of such a desirable contract. 





Fire Premiums in Brooklyn. 


THE first report of the Brooklyn Salvage Corps showing the’premium receipts 
in that city in the first six months of 1895 of the various companies and Lloyds 
has been issued. There are but fifteen companies which received $10,000 or 
more. Their names and receipts are: American, New York, $10,154; Continen- 
tal, $10,651 ; Germania, New York, $10,606; Home, New York, $19,125 ; 
Phenix, $18,121 ; Hartford, $10,548 ; Insurance Company of North America, 
$10,999 ; Commercial Union, $12,939 ; Lancashire, $10,338 ; Liverpool and 
Lendon and Globe, $30,418; London and Lancashire, $10,741; North 
British and Mercantile, $18,655 ; Phoenix, London, $22,484 ; Royal, $30,381 ; 
Scottish Union and National, $12,298. The total receipts of the local com- 
panies and Lloyds amounted to $234,644 ; of agency companies, $142,734 ; 
of foreign companies, $220,130; total, $597,508. The Lloyds captured 
nearly $70,000 of the total sum, of which the Manufacturers received $11,563. 
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Life and Miscellaneous Insurance Notes. 


—The Peoples Accident Association, which is being organized in New York city, 
is not yet ready to commence operations. 

—The Fidelity and Casualty will adopt the standard form of liability policy pre- 
pared by the committee, with certain modifications. 

—The numerous law suits of W. F. Gorrell against the Home Life have, it is 
stated, been settled by the payment of $37,000 by the company. 

—The fall meeting of the Actuarial Society of America will be held at the Hotel 
Windsor, Montreal, beginning at 11 A. M. Thursday, October ro, 

—The. New York Life's Prussian concession, granted in 1882, has been with- 
drawn, and the company must cease business in Prussia on November 1. 

—J.S. Gaffney, assistant superintendent of the Fidelity Mutual Life, returned to 
New York last week after a brief vacation at Niagara Falls, with two of his 
daughters. 

—The Chicago Inter-Ocean has information to the effect that one result of the 
recent examination of the Northwestern Mutual Life isa reduction of some $500,000 
in the surplus. 

—The Royal Union Mutual Life of Des Moines has been denied admission to 
Massachusetts, because it issues a policy which contains a rebate feature in connec- 
tion with the first premium. 

—D. E. Anthony, ex-receiver of the National Mutual Insurance Company of 
New York, was fined $50 for contempt of court in neglecting to file a supplemental 
account ordered by the court. 

—The F. H. Leavenworth Publishing Company of Detroit has issued its 1895 
Pocket Chart of Co-operative Life, Accident and Fraternal Associations. This 
contains the figures for five years past and is issued in pocket size. 

—The Insurance File for 1895 has been published by W. J. West, 181 Queen 
Victoria street, E. C., London, Eng. It gives reproductions of the annual reports 

and balance sheets of the principal insurance offices of the United Kingdom. 

—San Francisco advices state that Vice-president Tarbell of the Equitable Life 
has put the society's office there in charge of Cashier Cramer, and abolished the 
post of Pacific coast manager. George H. Ripley, formerly manager, has been 
appointed special representative. 

—Arthur Bourne of Brooklyn, N. Y., has issued a little work entitled “‘ Annual 
Premiums, Deduced from Half-Yearly and Quarterly Life Insurance Premiums,” 
which will be found of service to agents in readily converting half-yearly and quar- 
terly premiums into their annual equivalents. 

—The report that *he Washington Life would erect an office building at the 
corner of Broadway and Cortlandt street, New York, was decidedly premature. 
Although it was said that the company had secured the site, yet we are authorita- 
tively informed that the deal has not been completed. 

—The Valley Mutual Life Association of Staunton, Va., chartered in 1878, has 
made an assignment to J. D. Clothier, the assistant secretary. The assets are stated 
at $11,250, with liabilities of $130,000 in unpaid death losses. This association 
was controlled from Washington, D. C., Dr. P. S. Riddelle being its president. 

—John F. Muldoon, formerly with the Fidelity and Casualty in St. Louis, has 
been appointed agent for the liability department of the United States Casualty, at 
Chicago. This agency was recently resigned by A. D. Kennedy & Co., because 

the fim claimed the company’s rates were higher than those of standard compa- 
nies and they could not secure any business. 

—A curious condition of affairs has developed in the Insurance Clerks Mutual 
Benefit Association of New York in connection with tbe death of two members. 
The by-laws require that beneticiaries must be named in certificates, and these two 
men survived the beneficiaries so named. Counsel advises that the association has 
no authority to pay anyone under the circumstances except after a court ruling. 

—Receiver Gilbert of the Commercial Alliance of New York sues the sellers of 
the Maine and New Brunswick for $35,500, the price paid for the business of the 
latter by the Commercial Alliance. The receiver ofthe Maine and New Brunswick 
subsequently took back its business, and now Mr. Gilbert alleges that the sellers 
had no power or right to dispose of the good will and assets and wants the money 
returned. 

—The west wall of the directors’ room in the new building of the Fidelity and 
Casualty Company at, New York is now beautified by the presence of three elegant 
oil paintings, handsomely framed, which were presented by the agents and 
employes in henor of the completion of the building. The subjects are ‘‘A View 
at Cohasset’ and ‘‘ Mt, Desert,”’ by A. ‘T. Bricher, and ‘‘ Autumn in the Hacken- 
sack Valley,” by F. T. Merritt. Secretary Hillas made the presentation speech 
and President Seward gracefully responded. 

—S. M. Davis has been appointed general agent of the Fidelity Mutual Life of 
Philadelphia, for New York and vicinity. Mr. Davis was recently with the New 
York Life, and previous to that was connected with the Fidelity. Through J. S. 
Gaffney, assistant superintendent, he has renewed his connection with the Fidelity, 
and is already doing a large business. His first two weeks’ work resulting in over 
$90,000 insurance. The work of the New York office shows very large increase over 
last og Mr. Gaffney has also appointed G. W. Newth general agent at Kings- 
ton, 

—The Guarantors Liability teeety Conga of Philadelphia has agreed to 
insure the eleven elevators in the New York Produce Exchange building for three 
years, at a premium which averages somewhat less than $20 per elevator per year, 
taking the risk away from the Employers Liability Assurance Company, and 
bidding less than any other casualty company trying to get the business. After 
allowing for large commissions, inspection and other expenses, and the quota of 
premium chargeable to expected losses, where can profit to stockholders come from 
op business of this character? The policy issued is what is known as an elevator 
policy, covering risks of employes and the general public. 

—A very satisfactory statement is put forth by the Bankers Life Association of St. 
Paul, as ot August 31, 1895. It shows a gain in assets during the fiscal year of $76,506, 
and a gain in insurance in force of $1,240,000. On August 31, 1895, the associa- 
tions’s assets amounted to $655,047, or $335,006 more than four years before; its 
guaranty trust fund (which, by the way, is the property of the association and not 
of individual members) ageregated on August 31, 1895, $531,155, or $264,370 more 
than on the same date in 1891. There was an increase in the number of policies in 
force in the four years of 5198, the total number on August 31, 1895, being 11,702. 
The assets of the Bankers Life consists of government bonds valued at $438,750; 


guaranty trust notes, $90,678 ; loans secured by collateral, $54,200; securities oth 2 
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than United States bonds, $7000; special deposits in bank, $6500; cash in bank 
and office, $57,919. The liabilities consist of $26,000 of losses in process of adjust- 
ment, and of reported losses. This association has made good progress, 
especially in the last five years. It is managed by experienced men, who carefully 
guard its interests. Cortlandt M. Taylor is president; General J. B. Sanborn, 
vice-president; Douglas Putnam, secretary; C. H. Bigelow, treasurer, and C. E. 
Secor, superintendent of agencies. 

—We have received a letter from I. P. Cobb, Cedar Falls, Ia., from which we 
quote: ‘‘I am not in the insurance business, but being in need of additional life 
insurance I commenced some time ago an investigation into the subject of life 
insurance. An agent gave me a copy of your Life Insurance Policyholders’ Pocket 
Index and from it I learned of THE SPECTATOR and subscribed for it. I also pur- 
chased the A B C of Life Insurance, Analysis of Policy Conditions and Dividends 
in Life Insurance, all publications of The Spectator Company. Another agent 
loaned me Principles and Practice of Life Insurance. From your publications | 
obtained more information regarding life insurance than from all my talk with all 
the agents of the various companies during the year that I studied into life insur- 
ance. If I were in the business of life insurance I certainly could not do without 
THE SPECTATOR.” 

—The State Insurance Company of Philadelphia, capital $100,000, has recently 
been organized to insure lives and execute trust. It is operated under an old charter 
issued in 1860, and it proposes to issue trust certificates in connection with policies 
of life insurance, on which monthly payments will be made, a certain portion of 
which is used to pay the premiums for the insurance and the balance invested asa 
trust fund which can be withdrawn by the certificateholder with interest after twenty- 
tour monthly payments have been made. The company will also loan money on 
real estate, insuring the life of the applicant for an amount sufficient to cover the 
loan, the interest on the loan and the premium on the policy being payable in 
moothly instalments. It will also issue plain term life policies for ten and fifteen 
year periods. ‘The officers and directors are: John O. Johnson, president; John 
T. Dyer, first vice-president and treasurer ; Joseph MacCarroll, second vice-presi- 
dent and manager; Thomas Gaffney, secretary and actuary, and F. Pierce Buck- 
ley, trust officer. The directors are: John O. Johnson, Washington, D. C.; John 
T. Dyer, Norristown, Pa.; T. R. Martin, Wilkesbarre, Pa.; S. H. Brown, Bala, 
Pa.; John Langham, Jr., Palmyra, N. J.; A. M. Green, Anacostia, D. C.; Mor- 
gan Weller, M. D., Wilkesbarre, Pa.; R. G. Campbell, Washington, and Joseph 
MacCarroll, Thomas Gaffney, F. Pierce Buckley, S. D. Jones, James Clarency, 
George W. Sparks, M. D., J. W. Calver, J. C. Wilson ot Philadelphia. The 
company has taken offices in the building at the corner of Twelfth and Walnut 
streets. 

—Edward B. Harper, the deceased president of the Mutual Reserve Fund Life 
Association, left about $100,000 of personal property and some life insurance, but 
no realty. A trust fund of $100,000 (to include his life insurance) is to be deposited in 
the Central Trust Company, the income of which shall goto Mr. Harper's widow, who 
is also empowered to draw on the principal to an amount not exceeding $5000 in 
any one year and to dispose of the balance by will. Tochildren named after him Mr. 
Harper left $2000, and to the trustees of the masonic hall and asylum fund $5000. 
His brothers and sister are also remembered. Of all money that may become due as 
the result of an agreement made between him and the Mutual Reserve Fund Life 
Associstion, executed before he became its president, he directs that a third be 
given to his wife, another third be divided among his brothers, Franklin H. Harper, 
George W. Harper and Walter Scott Harper, and his sister, Annie Davis, wife of 
Harry Davis, and the remaining third to goto the Mutual Reserve Fund Life 
Association in a conditional way. If the association elect Frederick A. Burnham, 
who had been its counsel, president for five years, it will get the third, and if not, 
Mr. Burnham will get the third. [Mr. Burnham has been elected president.] Mr. 
Harper says in his will that he devoted his life to building up the association and 
desires it to prosper. He assigns all proxies he held on the shares of members to 
Mr. Burnham to vote at the election of the association. Half of the residue of his 
estate is to go to his wife and the other half to his brothers and sister. 


Fire Insurance Notes. 
—The State Mutual Fire of Portland, Me., has begun business. 
—The Union Marine of Liverpool has been admitted to Kansas. 
—The Home Mutual of San Francisco has been licensed in Illinois. 
—iIt is reported that the Magdeburg is cutting rates at El Paso, Tex. 
—The Union Marine of Liverpool has been admitted to New Hampshire. 
—Another petition for a recziver for the Illinois Mutual Fire has been filed. 
—Adolph Brommand of New York has been acquitted of the charge of arson. 
—Dwellings in New York are being written at twenty-four cents for six years. 
~--The Nova Scotia Marine Insurance Company of Halifax has voted to retire. 
—It is stated that the German Fire Lloyds of New York is closing up its aftairs, 
—The America’s Cup is insured for $1400 in the Queen Insurance Company of 


America. 
—Charles Park, assistant secretary of the First National of Worcester, has 


—- 
—The Standard Mutual of Boston and the Essex Mutual have been licensed in 
Colorado. 

—The Putnam County German Farmers Mutual Fire has been incorporated at 
Ottawa, O. 

—It is expected that Manager Relton of the Guardian of London will soon sail 
for America. 

—aA $90,000 stock company is being organized at Lexington, Va., by Willis P. 
Burbank and others. 

—J. Mabbett Brown of Chicago has taken up independent adjusting. He was 
formerly with the Imperial. 

—F. S. Morris, an insurance broker at 62 William street, New York, died lately. 
He was say by gas. 

—F. H. R. Ammerman has already given up the office of secretary of the Factory 
Mutual Fire of Philadelphia. 

—The well-known Chicago firm of Magill & Chamberlin has dissolved, and the 
business will be continued by W. C. Magill & Co. 

—The notorious wildcat promoter, H. L. Smith, has retired from the attorney- 
ship of the Waldorf Lloyds of New York, leaving the notorious C. W. Peasley as 
sole attorney. 

—The New York [Insurance Department is about to examine the Long Island 
Mutual and the East River Mutual. The right of both of these mutual companies 
to do business in New York and Kings county, has been raised, and the result of 
the examinations will be awaited. 

—J. C. Chapeck of Chicago, who was charged with writing insurance illegally 
and had judgment for $4500 entered against hlm by default, as well as a sentence 
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of six months in jail, has been discharged by Judge Dunn, before whom he 
appeared under a writ of Aadeas corpus. 

—It is rumored that Gerald E. Hart is to be the Canadian manager of the Royal 
Exchange. 

—Several New York Lloyds have expressed themselves as_willing to pay the 
State tax from June 30, 1894 

—The Peoria ([ll.) water supply seems to be very insufficient. 
companies threaten to withdraw. 

—E. A. Palfrey is presideut and H. S. Eustis is secretary of the newly organized 
New Orleans Insurance Exchange. 

—The Norwalk Fire of Norwalk, Conn., has applied for admission to Louisiana 
and will soon enter Massachusetts. 

—Wnm. Northey has been elected president and Fred P. Rchardson secretary 
of the Salem Marine of Salem, Mass. 

—Morris Schoenholz of New York is now under two indictments for arson in the 
first degree instead of the second degree. 

—Mayer & Co. are the attorneys for the New York and Erie Fire Lloyds of New 
York, which has an office at 18 Liberty street. 

—Edward T. Abbott, secretary and treasurer of the Lowell Mutual Fire of 
Lowell, Mass., died recently of heart disease. 

—Kirby Tupper of Atlanta, a brother of S. Y. Tupper, recently committed 
suicide. We extend our sympathy to his relatives. 

—South Dakota publishers are about to form a “‘ pool " for the purpose of mak- 
ing good losses by fire, etc., beyond the insurance. 

—The North German writes on sprinkled risks in the East (outside of New York 
State) through Geo. A. Stanton & Co. of New York. 

—The ball nozzle has been officially adopted for fire department use at Syracuse 
and Rochester, N. Y., and probably soon will be at Albany. 

—lItis stated that the Syracuse Co-operative of Syracuse, N. Y., on June 30 had 
but $12,859 of assets wherewith to meet $69,187 of liabilities. 

—S. B. Van Nortwick, formerly of New Orleans, is to be attorney for the under- 
writers at the Merchants and Mechanics Fire Lloyds of New York. 

—Rates on the north side at Spokane, Wash., are up twenty per cent, because 
two fire extinguishers have been substituted for a chemical engine there. 

—lIt is reported that Superintendent Hahn of Ohio has advised local board com- 
mission No. 1 that it must disband or he will sue it under the anti-trust law. 

—James Mitchel, ex-fire marshal of New York, has obtained a writ of certiorari 
to review the action of the board of fire commissioners in removing him on charges. 

—James Prevost of New Orleans has ceased issuing term policies for the Conti- 
nental and Westchester, according to a circular letter of the South-Eastern Tariff 
Association. 

—F. Schroeder will assume the management of the Aachen and Munich on Jan- 
uary I, 1896, having just been elected general director. He was formerly director 
of the Kolnische. 

—The Wooster Fire of Danbury, Conn., has be 
capital is $1,000,000, subscribed $100,000, and paid in $25,c09. 
pany’s business will be local. 

—President F. C. Taylor of the Illinois Mutual Fire of Chicago sues J. M. 
Arnold, president of the Illinois Mutual Defensive Association, for $25,000 damages 
for alleged slander and libel. 

—dZinc dust having been found on investigation to be liable to spontaneous com- 
bustion, the New York Board of Fire Underwriters will not hereafter allow it to be 
kept in approved storage warehouses. 

—The Iowa Alliance and the Iowa Field Club agreed upon a plan of co-opera- 
tion in the organization of iocal boards. Inspector Beveridge expects to complete 
the ra'ing of Lowa by the end of this year. 

—Another big New York company will soon father a youngster, endow it with 
ample capital and surplus. Whether it will enter Louisiana or not has not been 
made known to us.—Daily States, New Orleans. 

—The Massachusetts Supreme Court holds that the promise of the insured to 
maintain a constant watch is not a warranty, and the insured may recover for dam- 
age by fire occurring during the absence of the watchman. 

—The Lumbermens Mutual of Mansfield, O., has elected these directors: Mr. 
Thomas, Akron; Mr. Packard, Warren; H. C. Hedges, M. E. Douglas, E. S. 
Nail, Mansfield; G. W. Campbell, Fostoria; S. F. Wolfe, Athens. 

—Several prominent companies have transferred Utah and Montana from the 
control of their San Francisco managers to their Chicago managers, and tt is likely 
that Oregon, Idaho and Washington wiil be treated in the same way. 

—An injunction has been issued restraining the State Auditor of Nebraska from 
investigating the business or revoking the certificate of the Farmers Mutual of 
Nebraska. The auditor insists that it is his duty to examine the company. 

—The Kentucky and Tennessee Board of Underwriters has been indicted under 
the provisions of the Tennessee anti-trust law. The members will be arrested as 
soon as warrants are issued, but they do not seem fearful as to the outcome. 

—Persons having claims against the Queen of Liverpool should file them with 
Superintendent Pierce at Albany before November 1, as on that date Mr. Pierce 
will act on the application for the withdrawal of the company's deposited securities. 

—A recently published statement renee | the Royal Exchange contains the 
following: ‘‘ Mr. Dickson asserted that the United States general offices of the 
company will soon be moved to New York. When asked whether he would be 
United States manager, he replied, ‘‘I always have been.” 


—‘‘All premiums are left in the hands of the advisory committee until policies 
expire, thus providing a reinsurance reserve far in excess of that required by law.” 
The foregoing is quoted from a circular issued by H. G. Cartwright & Co., attor- 
neys for the Provincial Fire Lloyds. Could anyone ask more than is promised 
above? 


—L. J. Callanan, a New York business man, states that a higher water pressure 
down town in New York would burst the water pipes ina great many buildings 
and cause much damage, and also force propertyowners to put in new plumbing. 
He says: ‘‘ Let the people who steal the sunshine ard air from their neighbors pay 
for their water as any public-spirited man should.” 


—Last week the Assurance Company of Cleveland, O , was chartered to transact 
fire insurance. It will write protected manufacturing and mercantile risks only. 
The company will have $500,000 capital and $125,000 surplus. and will probably be 
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under the management of on Staats. Itsincorporators are: J. H. McBride, 
H. R. Hatch, Luther Allen, J. G. W. Cowles, M. J. Powers, John C. Dueber, R. 
H. Wright, Guy Grey, Wilson M. Day, George Deming, H. A. Sherwin, R. A, 
Harmon, H. F. Eells, A. T. Brewer, Henry N. Staats. 

—At the annual meeting of the Massachusetts Mutual Insurance Union, held at 
Boston last Saturday, the following officers were elected: R. F. Upham, president ; 
E. M. Tucke, vice-president; Thomas F. Temple, second vice-president, and 
Arthur L. Barbour, secretary and treasurer; executive committee, T. H. Johnson, 
C. A. Howland, E. Howe, Jr., R. F. Barrett and J. M. Stevenson. 

—We acknowledge receipt of a record of the proceedings of the ninth biennial 
meeting of the Illinois Association of Mutual Fire Insurance Companies. It con- 
tains the elaborate report of the committee appointed to prepare a uniform system 
of blanks, books, etc., and to suggest improved methods of transacting the business, 
which includes a complete series of firms necessary and desirable in the course of 
the business. 

—The ball nozzle keeps on the market as a fire fighter and is now familiar to all 
persons interested in the science of fire extinguishment. One of the latest adapta- 
tions of this device is the distribution of water or other fluid in the form of spray to 
the throat and other internal organs, physicians being able to reach with instru- 
ments equipped with the tiniest of ball nozzles, affected parts that have heretofore 
escaped any syringe or other appliance. 

—In the list of retired companies as printed in The Insurance Year Book for. 
895 ( fire and marine volume) capews the name of the Northwest Fire Association 
of Toledo, O. This must not confused with the Northwestern Mutual Fire 
Association of Toledo, which is in active business and is duly licensed by the 
Insurance Department. This association has upwards of $750,000 of insurance in 
force. Its officers are: President, E. W. Gray; vice-president, P. J. Engleman; 
secretary and treasurer, T. E. Brown. 

—The suit instituted against L. W. Estes, L. G. Estes, P. Bruce Anderson, 
Marlin F. Hatch, Thos. B. Keough, Alexander Garden, C. F. Manderson, Chas. 
C. Bedloe, Joseph R. Hawley, M. D. Birge and Wm. E. Judkins, reputed stock- 
holders in the Farmers and Mechanics Fire Insurance Company, will come up in 
the Circuit Court Monday. [tis probable that Judge Nicol will enter a decree 
referring the matter to a commissioner to ascertain the amount of the indebtedness 
of the company. It is estimated that it will amount to about $50,020, on which 
judgments for $20,000 have been secured. The object of the chancery suit is to 
hoid the alleged stockholders, named above, liable. The offer of a compromise 
made recently by the many was refused. Receiver E. B. Taylor will tle his 
report, showing the amount of property turned over tohim. The office furniture 
is aboutall there is in si a Evening Star. Yet it is reported that 
one of the officers exhibited $50,000 or $60,000 of government bonds as _ being the 
property of the company a few months ago. 

—At a conference between a number of prominent insurance men, Deputy 
Insurance Commissioner Lightbourne and Attorney-General Childs at St. Paul, a 
rider to accompany the new Minnesota standard policy was agreed upon. Accord- 
ing to The [nter-Ocean the provisions of the general rider are classified under the 

eneral head of construction. The typographical errors in the new law are covered. 

t also provides that notice of cancellation will be given when such notice has been 
properly mailed and addressed to the insuree or his agent, and it shall be sufficient 
tender on the return of such premium for cancellation, if a certified check be so 
deposited. Under the head limitations the companies qualify the conditions under 
which they shall be held hable for losses. Under the head requirements the rules 
that shall govern the action of the insured in cise of damage are laid down, together 
with all the necessary steps and notifications that have to be made to the companies 
carrying risks. Under the head stipulaions are a number of rules governing the 
change in the ownership of property that is under in,urance. It further provides 
-_ n2 officer shall have the power to modify any of the changes in the policy or 
rider. 

—A book entitled ‘‘ Alternating Electric Currents,” by Edwin J. Houston, 
Ph.D. and A. E. Kenne'ly, Sc.D., has just been published by the W. J. Johnston 
Company of New York. This is the first of ten volumes of an ‘‘ Elementary 
electro-technical series,"’ designed to give concise and authoritative information 
concerning those branches of electro-technical science having a general interest. 
The subjects to be treated are alternating currents, electric Calne, electromag- 
netism, electricity in electro-therapeutics, arc lighting, incandescent lighting, elec- 
tric motors, electric street railways, telephony and telegraphy. The authors state 
that though the several volumes form a series, each is, nevertheless, so prepared as 
to be complete in itself, and can be understood independently of the others. The 
p’iaciples of alternating currents are explained, and the subject of alternating elec- 
tro-motive forces and currents and the phenomena of impedances and reactances 
are very clearly and simply treated. Next are five chapers devoted respectively to 
single phase alternators, the generation of alternating current in central stations, 
transformers, simple alternating motors and incandescent and arc lamps. Here 
will be found such a description of the working of an alternating central station, the 
operation of generators, motors, transformers and lamps generally, as will enable 
non-technical readers to obtain a comprehensive knowledge ot th subject. Multi- 

hase currents and motors are explained in extremely simple language. The book 
is profusely illustrated and nicely gotten up. It sells for $1. 


AGENCY APPOINTMENTS. 


—Milton Clark, agent for the Norwood, at Syracuse and Rochester. 

—Patterson & Clarke, tannery agents at New York for the Norwood. 

—J. R. Sutton, special agent for the Imperial of London in Michigan. 

—J. W. Fitzgerald & Co., agents for the Norwood, at Little Falls, N. Y. 

—H. W. Crandall, special agent in Minnesota for the Imperial of London. 

—J. F. D. Litchfield, Pittsfield, Mass., special agent for the Berkshire Lite. 

—Cowan & Van Every, agents at Chicago for the Home Mutual of San Francisco. 

—Napier & Delmar, second agents at Chicago for the Rockford of Rockford, III. 

—Wnm. C. Mowry, special agent for the National Life of Vermont, at Woon- 
socket, R. I. 

—W. H. Winkley, Boston, special agent for the Hartford Fire under General 
Agent James Leighton. 

—Chas. P. Engleman, special agent for the Sun of London for Minnesota and 
Wisconsin, as well as Illinois. 

—Stephen French, special agent for the Caledonian in the South, vice W. T. 
Ferguson, resigned ; headquarters at Atlanta. 

—D. S. Wagner, special agent for the Imperial in Illinois, Missouri and large 

Western cities, and general adjuster in D. C. Osmun's department. 
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Higencp Wants, 








GENTS WANTED FOR THE OLD ENGLISH 
Annuity System, paying an annuity of $100 to $600 during life to each member 

after reaching old age, to his widow during widowhood and to his minor children during 
minority. The cost is about one-fifth of the premium charged for an ordinary life policy 
and the annuity about equals the income derived from an investment of the proceeds of an 


average policy, For terms address, 
THE GRAND FRATERNITY, 


518 Girard Building, Phila, 





ee ee A PROMINENT WESTERN LIFE 
Company, an experienced office superintendent, familiar with 
all details of the business, Must be an expert up-to-date office life 
Address A, 
Care THE SPECTATOR. 


insurance man. 





ELIABLE LIFE INSURANCE MEN CAN OBTAIN 
profitable positions as General, Special and City Agents with the NationaL Lire 
or Vermont, in territory second to none in this country, by applying to 


GEO. W. PYE, Supt. of Agencies, 
FRANK C. MANN & CO., Gen’! Managers, 
Chamber of Commerce Building, Rochester, N. Y. 





GENTS WANTED.—SALARY AND COMMISSION 
Wis., Iowa, Ills., Ind., Ohio, Pa, 
NORTH AMERICAN ACCIDENT ASSOCIATION, 


217 LA SALLE STREET, 
CHICAGO, 





ANTED. A FIRST-CLASS LIFE INSURANCE 

Man as a “‘ Special” in the Northeastern New York State General 

Agency, of The Mutual Life Insurance Company of New York, Only those 

who can furnish first-class references as to ability and honesty need apply. 
Address, T. HOWARD LEWIS, General Agent, 

DEGRAAF BUILDING, Albany, N. Y. 





OMPETENT INSURANCE MAN. 
A thoroughly qualified and successful man wanted for important appointment. 
Bond required, $5,000. 
State amount written personally in past twelve months. References and full particulars 
WILLIAM S, POND, 
General Agent Tue Mutua Lire Insurance Co. or New York, 
for Washington, Oregon and British Columbia, 
226-227-228 Bailey Building, 

SEATTLE, WASH, 





ANTED.—SEVERAL PORTIONS OF OHIO 
open for men to represent the UNITED STATES LIFE INSURANCE 
Company. Elegant Territory and splendid contracts to first-class men. 
Company 45 years old, Policies very liberal and easy to sell. 
Write and let me know what you want. 
EDWIN W. CHRISTY, STATE MANAGER, 
No. 106 Euclid Ave., Cleveland, Ohio. 
No, 15 and 16 Wiggins Block, Cincinnati, Ohio. 





ANTED.—AGENTS IN TEXAS. 


The best insurance field in the United States. Address, 


EDWIN CHAMBERLAIN & CO., General Agents for Texas, 


Mutual Life Insurance Co. of New York, 





E WANT YOU 
to represent the HOME LIFE INSURANCE CO., of New York, 
in either Western Pennsylvania or West Virginia, Will make satisfactory 
arrangements as to terms and territory. Address, 
H. B. MOESER, Manager, 
302 German Nat. Bank Building, Pittsburg, Pa. 


ROVIDENT SAVINGS LIFE ASSUR- 
ANCE SOCIETY 
WANT GOOD AGENTS 
TO WORK THE 
RENEWABLE TERM PLAN 
Which is the SAFEST, the CHEAPEST and the FAIREST 


contract of Life Insurance attainable, 


Home Office, 29 Broadway, New York. 





WM. E. STEVENS, Sec. CHARLES E. WILLARD, Pres. 





INTELLIGENT AGENTS 


will find it to their interest to ex- ‘ 
amine our new plans, embracing: 


Chicago Guaranty Fund 
Life Society, 


OLD COLONY BUILDING, CHICAGO. 


Ten, Firrgen anp Twenty YEAR 
Term (Renewable). 


Naturat-Lire, OL_p AGE PrRoTEc- 
TION. 


TWENTY PAYMENT NONFORFEITABLE 


Rechartered under new Illinois These plans are absolutely scientific, 


law o in harmony with the present trend of life 

: insurance and the rates though very low 

Losses paid > pie theta alt allt A oc oti $600 000 are defensible. Antiquated plans have 
ON 200,000 | had theirday. The agent who sells the 


best and newest goods makes the most 
money. 


REMEMBER we are not hampered 
by a volume of cheap old business. 


W. C. HICKOX, President. 
Cuas. I. WesTerFig_p, Sec. and Actuary. 
Geo. B. Haines, Manager Agency Department. 











IF YOU WRITE INSURANCE, SEND YOUR CARD TO 


HE AMERICAN LIFE ANNUITY CO. 


OF NASHVILLE, TENN. 





Coupon Annuity and Life Bonds. 
To Live Agents, Good Contracts. 


SECURITY TO POLICYHOLDERS, $10,000,000.00. 


D. W. BOGER, Manager of Agencies, 
Nos, 211, 213 Union St., Nashville, Tenn, 





HE PLACE FOR YOUR OVER-AGED 
RISKS is no longer to send them to your Company and 


have them rejected, but send them direct to 


THE OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLES’ IN- 


SURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged terms to agents, 





ESTABLISHED 1854, 


HE MERCHANTS’ INSURANCE CO., 
OF NEW ORLEANS. 
Capital Paid-Up, - - - - $300,000. 


This Company does a Fire, Marine and River business. 
PAUL CAPDEVIELLE, President. JULES MONTREUIL, Secretary 


HE EAST RIVER MUTUAL 


INSURANCE CORPORATION, LONG ISLAND CITY, N.Y. 





FN PLE LALLA IAL PR AP 

Si a i RONDA a OLE CORAL ISS 5 ATT Eh ae ty 

NET SURPLUS.............- din ack Inemnttioind eoiniiiend xdakité wanes Satiaicecaasiigcop: aa 
FRANK B. HALL, Gen. Mgr. 


MERCANTILE AND SPRINKLED PROPERTY A SPECIALTY. 
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Prominent Hgents and Brokers. 


Prominent Agents and Brokers at Chicago. 








EHM & VAN DEINSE, INSURANCE AGENTS 
and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 
States. Correspondence solicited. 


DWIN MEGIE & CO., 


GENERAL INSURANCE AGENTS AND BROKERS, 
56 and 58 Pine St., New York CITY. 
SURPLUS OR OTHER LINES PLACED IN ALL PARTS OF THE UNITED STATES. 


S L. CASEY, INSURANCE AGENT AND BROKER, 
° KANSAS CITY. 








Surplus Lines a Specialty. 





D. P. WELCH. CHAS, F. WALTER. 


W ELCH & CO., 
INSURANCE, 


411 anp 413 Wa.nut Street, PHILADELPHIA. 
SURPLUS AND OTHER LINES SOLICITED. 


— HAYES, 





GENERAL INSURANCE AGENT 
AND BROKER, 


108 WATER STREET, BosToNn, MAss. 
Surplus or other Lines placed in all parts of the United States. 
| eames & CO., 
GENERAL INSURANCE AGENTS AND BROKERS, 
607 13TH St., N. W., WasuHincTon, D. C. 
Lines placed in any part of the United States or Canada. 


HARLES L. WISE, INSURANCE BROKER, 
Successor to John I, Covington. 45, 47 and 49 Cedar St., New York. 


F W. LESTER & CO., 











INSURANCE, 
56 AND 58 PINE STREET, NEW YORK, 


Surplus and General Business Solicited. 





Cuartes TREDICK, ESTABLISHED 1869. W. C. Bennett. 


HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines, 


C B. SQUIRE, 





GENERAL FIRE INSURANCE BROKER, 
Room 514 ‘* The Cuyahoga,” CLEVELAND, O. 

Representing large and influential companies. Equitable rates on im- 
proved risks, Independent of all Boards and Unions. Correspondence 


solicited. 
_— D. PALFREY & CO., 
GENERAL INSURANCE AGENTS AND BROKERS, 


46 Cepar St., New York Ciry. 


Insurance effected in all parts of the United States in first-class Com- 
panies only, Correspondence solicited. 





T. H. Wessrer. E. N. Wirey. C. P. Jannincs. 
EBSTER, WILEY & CO., 
166 La Salle Street, Chicago. Agents for the Lion Fire Insurance Co. of 
London, Eng.; Scottish Union and National Insurance Co. of Edinburgh; Commerce 
Insurance Co. of Albany, N. Y.; Sun Insurance Office of London, Eng.; Fidelity and 
Casualty Co. of New York; New York Underwriters Agency. 





T. MARSHALL & CO., FIRE INSURANCE, 
@ 33 and 35 Major Block, No. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 





Gro. W. MontGcomery. M. L. C. Funxnouser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 LaSalle St., “* The Temple,” Chicago, Ill, Agents for American Ins. 

Co., Newark; Firemens Ins. Co., Newark; Union Ins. Co., Philadelphia: Concordia Fire 

Ins. Co., Milwaukee ; Fidelity and Casualty Co., New York. Fire, Plate Glass, Bonds of 
Suretyship. Telephone 303. 





J. RUSSELL & CO., 
° FIRE INSURANCE, 
153-155 La Salle Street, CHICAGO. 
Special facilities for placing Brokerage and Surplus Lines, Reliable In- 
surance Only. Correspondence Solicited. 
Insurance effected in all parts of the United States in first-class companies. 





OLGER DE ROODE’S 
GENERAL INSURANCE AGENCY, 
166 La Satie Street, Cuicaco. 
Representing Liverpool and London and Globe Insurance Co., England, New 
England Mutual Life Insurance Co., Boston, Mass. 
Over 25 years experience in the theory and practice of insurance in all its branches 
Your patronage invited. 





C A. VAN ANDEN, FIRE INSURANCE, 
‘ 142-144 LA SALLE STREET, CHICAGO, 


Unexcelled Facilities for Placing Surplus Lines, 


Correspondence Solicited. 








HE CHICAGO MUTUAL FIRE INS.CO. 
162 LA SALLE St., CHICAGO, ILL, 
FRANK DRAKE, President. G. H, BROWNE, Secretary 


Surplus Lines a specialty. Correspondence solicited from 
large mercantile firms. 


EAL ESTATE MUTUAL FIRE INS. CO. 
No. 424 Walnut Street, Philadelphia. 





Insures Buildings, Merchandise and other property. Correspondence soli- 
cited from Agents and Brokers placing large lines. 


Sumner G. Brostus, Vice-President. 
Wituiam E. Taytor, Secretary. 


J. Simmons Kent, President. 
Joun Sueets, M.D. Treasurer. 








“IDUILDERS’ MUTUAL FIRE ASS’N, 
532 WALNUT STREET, PHILADELPHIA, PA. 


F. Dovciass Heckman, President. Paut J. Essicx, Jr., Treasurer, 
Wiiuiam J. Gruxier, Vice-President. C. R. Wannemacuer, Secretary. 


Correspondence Solicited from Agents and Brokers Placing Surplus Lines. 





: ” heereammameta ee: MUTUAL FIRE INSURANCE CO 
411 and 413 Walnut Street, Philadelphia, Pa. 
R,. K, S. ALLEBACH, SECRETARY AND MANAGER. 


Correspondence Solicited. Agents Wanted. 





ILLIAMSPORT MUTUAL FIRE INS. CO. 
OF WILLIAMSPORT, PA. 
J. L. WINDSOR & CO., Managers Western Department, 
Calumet Building, 189 La Salle Street, Chicago. 


JOHN HUSTON, JR., General Agent for United States. 
Manhattan Building, Corner Walnut and Fourth Streets, Philadelphia, Pa. 





S.S, Dumtar, President. R.E. Parx, Vice-Pres. Epcar S. Wirson, Sec. and Treas, 
HE MACON FIRE INSURANCE Co. 
MACON, GA, 

CasH CAPITAL, $100,000. 


Drescrors:—J. S. Baxter, R. H. 
H. T. Johnson, M, Nussbaum, R. E. Park, 


ORGANIZED 1886. 


S. Waxelbaum S.S. Dunlap ,H. J. Lamar, 
. S, Wilson, S, Waxelbaum. 
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Insurance Hdjusters, 





F, *: Hoaue 
INDEPENDENT ADJUSTER, 


TOLEDO, OHIO, 





— THE— 


Metropolitan Plate Glass 


SURETY ON BONDS. 
ATIONAL SURETY COMPANY, 


Pu ADSL eE te OFFICE, KANSAS CITY OFFICE 
400 CHESTNUT ST. SEVENTH AND WYANDOTTE STS, 
CASH soiee” - - sree ee ° © 8250,000.00 
RESOURCES DECEMBER 31,’ 1894, - . - ° 338,025.51 


$200,000 Deposited with Insurance Department of State of Missouri 
for the Protection of Surety Bondholders, 


A. E. STILWELL, Pres 
CHAS. A. DEAN, Vice-Pres, and Gen'l Man.” 
PRINCIPAL AGENCIES. 


Wm. C. Beer, Eastern Mana ere 36 Wall Street, New York ; Wm. Bruce Kirkman, General 
(gent, 608 Home Insurance Ide ’ Coicaee; — = 3 Smith, General Agen 1004 and 1008 


W. S. RUGH, Secretary. 


nion Trust Bldg., St. Louis ; Jo nt, 26 Merchants National Bank 
Bidg., St, Paul; fackson & Crahan,  Gooodan Agents, mi Ernest & Cranmer Block, Denver; 
M. H. Johnson, General Agent. Little Rock: Hill, State Agent, Helena. Mont. 





INSURANCE COMPANY 


Or New York. 


CHARTERED 1874, 








The Oldest New York Company in its Line, and 
the one Having the Largest Net Surplus 
January 1, 1895 
wisn, = - - - — $42752874 
Capita, ano Mer Suapus § - $278,648.94 
Evcene H. Winstow.........President 
Daniet D, Wuitnev...-.. Vice-President 
GS. Wet Bontoicccccecccscn< Ass’t Secy 


Toun P. eats. Gen. Agt. 
No. 164. is Salle St., HICAGO 








w. T. WOODS, President. B, HALSTEAD, Vice-President, 
Cc. E. W. CHAMBERS, ie 


“The Hub” of Plate Glass Insurance, 





Larcest Assets, Larcest INcoME AND LARGEST 
RESERVE OF ANY PLATE Guass INSURANCE 
ComMPANY IN THE WORLD. 





TNA FIRE LLOYDS 
OF NEW YORK CITY. 





ADVISORY BOARD. 


JACOB NEW.....------eeeeeeeee Judge of Civil Court, Brooklyn, N. Y 
ED. H. SCHLEUTTER.........2-+++0++- Real Estate, Brooklyn, N. Y. 
JOHN H. BRIERLEY...........-.- of Brierley Bros., Brooklyn, N. Y. 
H. H. TIGER.........- of H. H. Tiger Distillery Co., Mendham, N J 
GRO. TYNDALL ...cccceccccccscccscccccovccs +eeeee nsurance, N, Y. 


Correspondence solicited. 


NUGENT & TYNDALL, Attorneys, 56 and 58 Pine St. 








HE HOME FRIENDLY 
is a business institution and should be patronized by business 
people, especially when they receive far more value for their money than in 
any other 
Industrial Insurance Company, 
as our Table of Rates will prove. 


THE ONLY INDUSTRIAL COMPANY IN BALTIMORE OWNING ITS OWN BUILDING 


ASSETS OVER $50,000.00. 
The Home Friendly has more assets to its liabilities than any industrial 
insurance company in America. Strong financially. Strong in honesty of 
purpose, Strong in the affection of its members. 


100 AND 102 WEST FAYETTE STREET, BALTIMORE, MD. 


HE NATIONAL CREDIT INS. CO., 
MINNEAPOLIS, MINNESOTA, 
Incorporated 1891. Organized under Insurance Laws of Minnesota, 
Deposited with the State Insurance Commissioner, - - $110,000.00 
Sells Indemnity Bonds to Jobbers, Wholesalers and Manufacturers on the Annual Plan. 





OFFICERS, 


Freeman P. Strona, President, - - Vice-Prest. i*arwell, Ozmun, Kirk & Co., St. Paul 





S. G. Cook, Ist Vice-President, - Of S. G. Cook & Co., Lumber Manufacturers, and 
Prest. Metropolitan Trust Co., Minneapolis 
& F. A. Wituiams, Gen’! Mgr., - -* * +++ - «= Formerly General Fire Insurance 
E. Lgonarp, Secretary, ------ Dommatly 2 4 R. G. Dunn’s Mercantile Agency 
C. H. Maxcy, 2d Vice-Presid and T. ™ f S. G. Cook & Co., Lumber Manu- 


facturers, and Treas, Metropolitan Trust Co., Minneapolis 





EDWARD E. BOGERT, Manager New York Department, 
New York, Connecticut, New Jersey. 305, 307, 309 Broadway, N. Y. 


IDELITY MUTUAL ECURITY MUTUAL 
FIRE INS. CO. FIRE INS. CO. 


Rooms 402-403-404, Nos. 421-423, CHESTNUT ST., PHILADELPHIA, PA, 





ACCEPTS LINES ON FIRST-CLASS 
MERCANTILE AND MANUFACTURING PROPERTY 


And liberal amounts on property thoroughly protected by 
Automatic Sprinklers. 


CORRESPONDENCE SOLICITED, 


OFFICERS. OFFICERS, 
Hon, I. McKEE, Presipent. WM. AYRES, Presipent. 
& . LIPPINCOTT, Vick-PRESIDENT, :$ SiMPSON AFRICA, Vice-Presiparr. 
A. SPARKS, Ssc'y anp Treas, » McKEE, Sgc’y anp Treas. 





ILLERS AND MANUFACTURERS 


INSURANCE COMPANY, MINNEAPOLIS, MINN. 
ne BR: Bi iiivndcctcoueacicdedtiewhdnnivenivaniéhan 


$641,481.47 


eee eee eee cece coos eee e acess ceseses 


urance 
Losses Adjusted Not Not Due 
Losses Unadjust 














_ all Liabilities... aS 
Dividends paid ie On Se a emtentipeuresinn $100,701.01 
Losses pai: RI Gictantccceisnisccndelocdntedmedecdenen: , 022, 





C, B. SHOVE, Presipenr. F. S. DANFORTH, Szcreraay, 
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South and North American Lloyds, 


Organized 1875. 
Cash Assets for Protection of Policyholders, $333,570, 


FINANCE COMMITTEE.—Josnva Piza, of Piza, Nephews & Co., 18 Broadway, 

N. Y.; Cuester C. Munrog, Hoadley & Co., 19 Liberty Street, N. Y.; J. Dosson Goon, 

of Valentine Iros., Produce Exchange, N. Y.; Joun T. Fenton, Lawyer, 261 Broadway, N. 

Y.; Witttam H. Hurst, President Stock Quotation Telegraph Co., 16 Broad Street, N. Y.; 

oi oo Isaac Brandon Bros., 35 l’roadway, N. Y.; James Wats, Banker, 5 Wall 
treet, N, Y. 


New York and Chicago Lloyds. 


Established 1883. 
Cash Assets for Protection of Policyholders, 8201,495.52 

FIVAVCE COMMITTEE.—O iver biome, Capitalist, Cold Spring Harbor, N.Y.; 
Sreruen H. Mitts, of Stephen H. Mills & Co.; W. R. Busenpark, 40 Wall Street; E. J. 
Carter, 40 Wall Street; 8. Spatpinc pE Garmenpia, of B. Spalding de Garmendia Bros.; 

. Dorson Goon, of Valentine Bros., J. T. Fenton, Lawyer, 261 Kroadway, N. Y.; W. P. 
oe. American Forcite Powder Mfg. Co.; Atgyanpro Santos, Consul-General, 
olivia. 

Under the articles of agreement in both the South and North American Lloyds and 
the New York and Chicago Lloyds, it is provided that no dividend shall be paid until after 
there shall be in the hands of the Executive Committee an accumulation of dividends de- 
clared but unpaid equal to the total liability of all the underwriters, and such sum shall 
always be kept in reserve. 

Issues Policies on Cargoes, Hulls and First-class Mercantile and Manufacturing Risks. 


Bankers and Merchants Lloyds. 


Fire, Marine and Inland Insurance. 


UNDER WRITERS.— Hon. Tuos. H. Carter, Hon. L. E. Quicc. Joun R. Watsu, 
W. B. Dinsmore, H. B. Parsons, B. SpaLpiInc pe GarmeEnpia, Louis Spero, CHARLES 
K. Dutton, Josep L. Parraca, Davip F. Casey, Joun T. Fencon, Wittiam M, Lar- 
ran, W. K. Gittete, W. B. Lawrence, James CuLLen, A. L. Suesman, H. CoLisran, 
C. M, Pratt, C. Sutetos, Geo. Stewart Situ, W. R. Busensark, E. J. CarTER. 


The above Underwriters subscribe Five THousanp Do.tars each as a maximum liabil- 
ity ready to issue policies of insurance on First-class Mercantile and Manufacturing Risks ; 
also Cargoes and Hulls. Liberal Lines. (Underwriters will shortly be increased to thirty, 
making total Capital $150,000.) 


WHIPPLE & CO., Attorneys, 
33 and 35 Liberty Street, New York City. 


GENERAL FIRE EXTINGUISHER 00., 


Medal and Diploma 
AWARDED BY THE 
WoORLD’s COLUMBIAN EXPOSITION 
FOR THE 


GRINNELL AUTOMATIC SPRINKLERS 


AND DRY PIPE SYSTEM. 








In thousands of actual fires in all parts of the world, the 
Grinnell System of Automatic Sprinklers has confined the 
damage to a limited area and minimum amount. 

These remarkable results have been secured with a large 
pecuniary gain to the Insurance Companies, ard with a reduction 
tn the cost of insurance of 25 to 50 per cent. 


Information and Proposals oe at ie several department Agencies, 
and at the 


EXECUTIVE OFFICES, PROVIDENCE, R. 1. 


INCORPORATED 1855. 





CHARTER PERPETUAL 


MUTUAL FIRE INSURANCE CO., 


Manhattan Building, Cor. Fourth and Walnut Sts., 
PHILADELPHIA, PA, 
Harry K. Cummines, mn Lous R. Waters, Treasurer. 
Hersert K. Apams, Vice-President. Joun Huston, Jr, Secretary. 
J. L. WINDSOR & CO), Managers Western Department, 
Calumet Building, 189 La Salle St., Chicago. 





NCORPORATED 1851. 


THE 


Berksuire Lire 
INSURANCE COMPANY 


OF PITTSFIELD, MASS. 


REASONS WHY IT SHOULD BE PREFERRED BY THOSE 
DESIRING INSURANCE, 





lt has had the benefit of over forty-two years successful experience. 

Its business is conducted on the mutual plan, thus enabling members to get their 
insurance at cost. 

It has always paid large dividends, thereby making the cost of insurance low. 

It maintains areserve for the protection of policy holders, on the Massachusetts Standard, 
the highest basis required by the laws of any State. 

It has a large surpius over the legal reserve and all other liabilities, 

Its conditions as to travel and residence are very liberal. 

Tts policies are protected by the non-forfeiture laws of the Commonwealth of Massachu- 
setts, which secure greater benefits to members than those of any other State. 

It has always maintained a high reputation for just and liberal treatment of its mem- 
bers by promptly adjusting and settling all policy claims, a proof of which is the fact that 
no judgment has ever been rendered against it. 


WILLIAM R. PLUNKETT, President. 
JAMES M. BARKER, Vice-President. 
JAMES W. HULL, Sec'y and Treasurer, 





_ GENERAL AGENCIES in Boston, Providence, New York, Philadelphia, Baltimore, 
Pittsburgh, Cleveland, Indianapolis, Detroit, Chicago and other large cities of the United 
States. For circulars, rates and information regarding insurance and agencies, address 


The Berkshire Life Insurance Company, 


PITTSFIELD, MASS 


FIDBLITY AND CASUALTY C0 


140 TO 146 BROADWAY, N.Y. CITY. 
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Assets, $2,250,570.16. Surplus, $243,660.09. 
Losses Paid, $5,480,525,02, 


CASUALTY INSURANCE SPECIALTIES : 


Bonds of Suretyship for persons in positions 
of trust, 

Personal Accident, Plate Glass, Boiler, Ele- 
vator, Employer's, Landlord’s and Common 
Carrier’s Liability. 
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OFFICERS. 


GEO. F. SEWARD, President. ROBT. J. HILLAS, Treasurer & Secretary. 
EDWD. L. SHAW, Ass’t Secretary. 
DIRECTORS. 

Gro. S. Cor, Lately Pres, Am. Ex, Nat. Bk Tuos.S. Moors, - Counsellor-at-Law 
Wa. P. Dixon, Miller, Peckman & Dixon J. H. MiLcaro, Pres. Omaha National Bank 
A. B. Hutt, - - Retired Merchant Atexanper E. Orr, - __ Ketired Merchant 
H,. A. Hurvevt, - Retired Merchant Joun L., Riker, - of J.L & D.S. Riker 
W.G. Low, - -_ Counsellor-at-Law J.S. T. STRANAHAN, Pres Atlantic Dock Co. 
J RoGers Maxwe tt, Pres, C. R.R. of N. J. 20. G.WiLi1aMs, Pres. Chemical Nat. Bank 

. G. McCuttoucu, N. Y. L. E, & WR. Geo. F. Szwarp, . - President 


HE CONTINENTAL LLOYDS 
OF NEW YORK. 


Statement of Operations from December rst, 1894, to October rst, 1895. 





Premiums account from December Ist, to September I5th................--.-... $46,199.47 
ici nntiectinndnti dab tathosecestiev necctuinsenscinnnsamperiwete 654.52 
$30,544.05 
RE tii edg rib tediiierscswescueenéooctettnbeaet theteiaaed $2,387.70 
Unsettled and unadjusted losses... ...~ occ 200-2 ec cncc ences cece cotens 1,750.00 
RESEEIEE GEIENive.. cencesnquccesce emmesneteniaiineien waanies 143.14 
DOE GREG atincadiccivs (cssigicnvédscssudte<éic sédiscoveiala 11,865.47 
——— 16,186.31 
$23,398.64 
Gensantes of the Gity culbocdtbaqenss icc vece icin cevececocceconse cosconsseceooecs 50,000.00 
0 ee a $73,398.64 
HE ATLAS FIRE ano MARINE LLOYDS 
OF AMERICA. 


Organized February 3, 1892. Applications for Surplus Lines will receive prompt attention. 
MENDELSON & CO., Attorneys, 27 and 29 PINE STREET. 


rn 
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London Guarantee »° Accident Company 


LIMITED, 
OF LONDON, ENGLAND. 
ORGANIZED 1869, 


TRUSTEES FOR THE UNITED STATES. 


J. OROSBY BROWN, Esq., New York 
GEO. H, WHEELER, Esq., Chicago. 

J. W. DOANE, Esq., 

ERSEINE M. PHELPS, Esq., Chicago. 
Hon. OLIVER AMES, Boston. 


UNITHD STATHS BRANCE, 
Manhattan Building, 307-321 Dearborn Street, Chicago. 
A. W. MASTERS, General Manager. 


{INDIVIDUAL ACCIDENT . I NS U RA N C E. 


EMPLOYERS’ LIABILITY . 
S RAL LIABILITY 
WORKMEN’S COLLECTIVE 
TOR werd 
Eastern Department, 
62 CEDAR 8ST., NEW YORE. 














ELEVA . * ° . . 
TEAM: 
W sO. THACHER, Resident Manager, 


eel Company ef dlcw Yoh 


62 AND 64 WILLIAM STREET, NEW YORK. 


TONTINE ACCIDENT POLICIES 


Paying Indemnity for Partial Disablement as well as Total. 






ANNUAL DIVIDENDS AFTER FIVE YEARS. 


Responsible Agents Wanted. 





D. S. FLETCHER, President. 


O. H. BLANCHARD, Vice-President. H. T. BRAMAN, Secretary. 


INSURANCE IN FORCE, OVER - - - 
ASSETS, OVER - + += «© -#© «= -« 


$27,000,000 
7,000,000 


THE PIONEER COMPANY IN AMERICA to 


write under-average lives. 


IT LEADS ALL in Originality of Plan. 


New and desirable Forms of Policies. Deferred 
Premium System. 
Largest Ratio of Assets to Liabilities. Premiums 


Adjusted according to the risk assumed, 


Under-average Lives written on the only PRACTI- 
CAL, SAFE and EQUITABLE BASIS, 


Business will be largely extended during 1895, Mana- 
gers and Agents of all companies ae ponent hs their 
interests by correspondence with the National Life, 





Address, 


ALBERT FRIEDMAN, Director of Agencies and Manager Agency Dept., 
HARTFORD, CONN, 





WANTED 
GENERAL AGENTS FOR THE 


Continental Masonic 
Accident Association 


MASONIC TEMPLE, - - - CHICNGO, ILL. 
SELLS AT SIGHT. 


(INSURES NON-MASONS ON SAME TERMS AS MASONS. ) 








Policy a specimen of modern advance, 
All objectionable features eliminated. 


For descriptive circular and best contract ever offered, address, 


E. B. TRUBEY, Sec’y and Gen’l Mgr. 





THE 


Employer's Liability Assurance Corp’n, 


LIMITED, OF LONDON, ENGLAND. 


The Original and Leading Liability Company in the World. 
SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES. 


Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable, 


Combination General Accident policies giving double benefits in case of rail- 
road accidents. Also insures Owners of Buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 
8S. STANLEY BROWN - - 


GEORGE MUNROE ENDICOTT, - 
Manager for the United States. 


DWIGHT, SMITH & LILLIE, Gen’l Agents for New York. 


51 CEDAR STREET, NEw YorK. 


UNION CASUALTY AND SURETY COMPANY, 


WAINWRIGHT BUILDING, ST. Louis, Mo. 








General Manager and Secretary. 





Boston, Mass. 








Cash Capital, $250,000.00. Cash Surplus, $100,000.00. 
Employers’ Liability, Public Liability, Employees’ Accident, Elevator, Steam Boiler, 
Breakage of Machinery, Automatic Sprinkler, Plate Glass and Accident 


INSURANCE. 


C.P. ELLERBE, Pres. D.R. FRANCIS, Ist Vice-Pres. PAUL A. FUSZ, 2d Vice-Pres. 
WM. F. NOLKER, Treas. O. K.CLARDY, Sec’y. THEO. E.GATY, Gen’l Sup’t. 


REPRESENTATIVE AGENCIES: 


W.A, CARL AT ON. New England States, 687 Washington St., Boston, Mass. 
Ww. M. BYRNE, Eastern New York and New Jersey cy St., New York. 
SMITH DAVIS & CO., Western New York, Buffalo. 

M. G. WOLFE, Eastern Pennsylvania, 424 Walnut St. Philadelphia, P 

J. G. CLOUD Marylani ater St., Baltimore, 


A. C. PH 

FIELDER & MOWER he ia, No. 6 Wall St., Atlanta, Ga 

C, A. FARNHAM & cO., Dong o, West Virginia, “Southern a Eastern Kentucky and 
Western Pennsylvania, 4th and er 2 Saget Cincinnati 

EDWIN SHELBY, La., renee, Ast d Miss., Masonic Temple, New Orleans, La. 

HUFF, SMITH &H — Neb Southern Ia. and Southern Illinois, 


St 
c. B BEARDSLity Mich., Mina., Wis, N, lows, Nerthera Illinois and Northern Ind. 


St., Chicago 
0. ice rcming Arizona and New Mexico, Bank Bl’k, Denver, Col, 


Cc. D. BROOKS, Colorad 
TARPEY & KRIGBAUM, rae niGe Const, 208 Sansome St., San Francisco, Cal, 


S. Carolina and et oa Re &.C. 
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GROSS SURPLUS, DEC. 31, 


1894, 
EQUITABLE. ..$37,481,069 
am 22,729,570 
New York...... 21,576,751 


Northwestern... 14,100,876 
Mutual Benefit,. 8,862,742 


Conn. Mutual... 7,763,270 
| 6,859,919 
Penn Mutual, ,. 2,334,600 























: 





CASH DIVIDENDS PAID IN 


1894 
EQUITABLE. .. .$2,139,735 
Mutual.......... 1,308,345 
New York....... 1,681,755 
Northwestern.... 1,261,825 
Mutual Benefit... 1,674,264 
Conn. Mutual.... 1,265,415 
Me iivsccs ews 806,859 
Penn Mutual.... 750,281 





L 





INCREASE IN INTEREST INCOME 
IN 10 YEARS, 1885-94. 


EQUITABLE. .. .$4,658,645 


| 8,882,786 
New York. ....<: 4,176,360 
Northwestern.... 2,215,320 
Mutual Benefit. .. 991,896 
Conn. Mutual.... 431,179 
Ms cccvauaes 534,458 
Penn Mutual.... 692,894 
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INCREASE IN TOTAL INCOME IN 
10 YEARS, 1885-°94. 


EQUITABLE. . .$28,666,246 
Mutual......... 26,661,211 
New York...... 22,650,562 
Northwestern... 11,610,159 
Mutual Benefit... 4,266,385 


Conn. Mutual... 404,565 
Me cogkessan 2,578,971 
Penn Mutual... 4,239,844 











LL 


THE BEST OF ALL 


IN ALL THINGS AT ALL TIMES. 


There are many GOOD life insurance 
companies, but among them all there must be 
one BEST. THE BEST is THE EQUI- 
TABLE. If you wish to know why, send for: 1, 
the report of the Superintendent of Insurance 
for the State of New York on the examination 
of The Equitable; 2, for actual results of 
maturing policies; 3, for statement of death 
claims paid in 1894. Then you will know 
the three great reasons of The Equitable’s 
supremacy: Ist, its financial stability; 2d, its 
great profits and advantages to living policy- 
holders; 3d, the promptness of its payments 
and liberality of its settlements. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES. 
JAS, W. ALEXANDER, Vice-President. H. B. HYDE, President. 


ASSETS, $185,044,310.06. SURPLUS, $37,479,802.85. 











INCREASE IN PAYMENTS TO 
POLICY-HOLDERS IN 10 YEARS, 


Mutual Benefit.. 2,619,123 
Conn, Mutual... 687,506 
‘SS 1,142,909 
Penn Mutual... 2,068,353 


1885-'94. EQUITABLE..$126,000,761 
EQUITABLE. ; -$12,278,566 Mutual,....... 91,621,748 Mutual, seeeeeee 41,384,129 
Mutual ........ 7,166,195 New York..... 97,648,828 New York...... 33,993,408 
New York...... 8,930.3 =} Northwestern. 48,421,138 ==] Northwestern... 21,098,950 
Northwestern. . . 2,665,193 Mutual Benefit.. 14,798,901 








INCOME SAVED FOR INVESTMENT SURPLUS EARNED IN 10 YEARS, 
IN 10 YEARS, 1886’-94. 1885-94. 
EQUITABLE. .-$46,259,509 


Mutual Benefit. 16,775,122 
Conn. Mutual.. 8,633,528 Conn. Mutual... 15,502,406 


, | Peer, 11,838,533 FAM so os oc oc8e 8,266,010 
Penn Mutual... 15,001,784 Penn Mutual... 6,848,544 























RATIO OF ASSETS TO LIABILITIES, RATIO OF SURPLUS TO LIABILI- 
DEC. 31, 1894. TIES, DEC. 31, 1894. 

EQUITABLE. ..... 125.402 EQUITABLE ...-... 25.40% 
| rere 112.55¢ TEMG, 000 es sccc0e 12.55% 
New York......... 115.302 eet TOE: Ss cscsces 15.30¢ 
Northwestern... .. 123. 4 Northwestern....... 23.88% 
Mutual Benefit..... 107.464 Mutual Benefit,..... 7.46% 
Conn, Mutual...... 114.25¢ Conn, Mutual....... 14.25¢ 
IR icone onus 119.554 PS. és dicnseveen 19.55¢ 
Penn Mutual....... 110.34¢ Penn Mutual........  10.34¢ 


ASSURANCE IN FORCE, DEC. 31, 
1894. 


EQUITABLE. .$913,556,733 
Mutual, ....... 854,710,761 
New York..... 813,294,160 
Northwestern.. 340,697,569 
Mutual Benefit, 209,369,528 
Conn, Mutual... 156,686,871 
BM ccsosdies 135,907,796 
Penn Mutual... 126,537,075 








INCOME SAVED FOR INVESTMENT 
IN 1894. 


EQUITABLE. ..$16,243,243 
Mutual......... 14,877,638 
New York...... 12,348,884 
Northwestern... 8,785,132 
Mutual Benefit., 2,192,565 
Conn. Mutual. .. 620,199 
FRADB, .. e000 1,689,380 
Penn Mutual... 2,098,393 





L 





INCREASE IN ASSETS IN 10 
YEARS, 18856-'94. 


EQUITABLE..$127,173,189 
rr 100,194,322 
New York..... 103,551,792 
Northwestern.. 50,750,484 
Mutual Benefit.. 17,049,069 
Conn, Mutual.. 8,801,432 
per Te 12,219,441 
Penn Mutual... 15,251,383 
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INCREASE IN SURPLUS IN 10 
YEARS, 1885-94. © 


EQUITABLE. . .$27,017,995 
Mutual. ........ 16,652,664 
New York...... 14,883,707 
Northwestern... 10,593,993 
Mutual Benefit.. 722,365 
Conn, Mutual... 8,553,853 
BBB, 0.000000 1,890,053 
Penn Mutual... 1,052,549 
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INCREASE IN ASSURANCE IN 
FORCE IN 10 YEARS, 


1885-94. 
EQUITABLE. -$604,147,562 
ee 502,921,476 


New York..... 583,911,574 
Northwestern.. 241,903,587 
Mutual Benefit. 78,525,985 
Conn, Mutual... 4,456,186 
FBtna,......... 51,244,205 
Penn Mutual. . 82,557,215 














vi THE SPECTATOR. 





[ Thursday 








_J ANOVER FIRE INSURANCE CoO., 


No. 34 Pine STREET, NEw YorKE. 
ORGANIZED 1852, 
STATEMENT, JANUARY 1, 1895. 


CR CAFE Bh cccctiesiscccctsccccad cndcse causes sncscences cocccncsSecces $1,000,000.00 
ee FIED 6 cn ccneccencdespescccdssecedenecnon sedasedeossesonses 944,974.82 
en 190,231.71 
RI NE cde snk cccerenscteascnccecsscesccnde secs ccdccuesoseascosacucness 110,146.15 


Total Assets, - - - - $2,245,352.68 
I, REMSEN LANE, President. 


Cartes L. Rok, Secretary. 
Joszrpx McCorp, Ass’t Secretary. 


Howarp P. Gray, Vice-President. 
Cuarues A. SHaw, Ass’t Secretary. 


HILADELPHIA UNDERWRITERS, 


COMPOSED OF THE 


Insurance Co. of North America, Fire Association of Philadelphia, 


Founpvep A.D, 1792, Founpep A.D, 1817. 





COMBINED ASSETS, Fomwary 1; WOR iis onc ciccccccccvccccccceses $14,753,655,26 
SURPLUS AS TO POLICVHOLDERS.iccccccccccccsccccccccvce 6,370,341.18 
es SE SE Ps cnr cddveedinddcaddbodsooecsconeensé 8,325,166.40 
TOTAL EXPENDITURES (including State and Local Taxes and 

8,078,788.80 


Sc ctsndcddvsderedseccberecevedecnebaseéenaiteuteieseee 


Gain in Assets in 1894, $264,684.85. Gain in Net Surplus in 1894, $499,910.88, 





J. F. DOWNING, Gen’l Agent, Western Department, ERIE, PA. 





INSURANCE 
COMPANY 


PHENIX 


OF BROOKLYN, N. Y. 


NEW YORK OFFICE, 


4% CEDAR ST. 


ONTINENTAL INSURANCE CO. 
OF NEW YORK CITY. 
Extract from Statement made January !, 1895. 


CNR SEE itn se <edhdcndc. sbovebusesvesd Gaysin tebdbdkbwincerthabéeds $1,000,000 00 
Reserves for insurance in force, etc............--.-.. Lauutiedbadbesasnnuby aah 3,043,639. 46 
SE I cnanducisiendabeninatdnsnedndsuesusedsbhbdentedieeareenscesnees 1,811 269.26 
II ENN si ccna det neddcadndinetnapatatapayeedennidntinas aiaade atari 2,811,269.26 


ee ee seeuggeesentdgsettseeNntUes dkeserin eouine 6,754,908.72 
SAFETY FUND POLICIES ISSUED. 
F. C, _ EDWARD LANNING, ls . 
HENRY EVANS, Vice-President, WM. A. HOLMAN, ner 
CYRUS PECK, Treasurer. R. J. TAYLOR, Manager Loss Department. 
Main Office, CONTINENTAL BUILDING, 46 Cedar Street, 
New York. 
C. H. Durcuer, Sec. Brooklyn Dept., S. W. cor. Court and Montague Sts, Brooklyn, N. Y. 
J. J. McDonatp, General Manager, Geo. E. Kung, Ass’t to General Manager, Western 
Department ; Rialto Building, Chicago, II. 
W. S. Du Vat, General Manager, F. C. BaRKMAN, Ass’t to General Manager Pacific 
Coast Department; 321 Pine Street, San Francisco, Cal. 


RESPONSIBLE AGENTS WANTED. 


C. MOORE, President. 





ERMANIA FIRE INSURANCE CO., 
62 AND 64 WILLIAM SrT., cor. Cedar St., NEw York. 
OrGanizEp 1859. 
STATEMENT, JANUARY 1, 1895. 


I inicctnintbpvinkitincssatesdhelipasscnecddessstacesséadodea $1,000,000.00 
OD edi ioe keninbsncnweiwweiennbhonsaedeu pubes amon 1,179,716.70 
ee ee INS GN CORNET CII oon a dsc oicccstc sce sccecccecucccccececese 96,694.08 
EN thigtinddtasniinediasecuiscovimrenséeuntiecestineossewasgscanedanns 1,155,429.54 

Total Assets, - - - - $3,431,840.32 


HUGO SCHUMANN, President. 


Cuas, RuyKHAvsR, Secretary. 
Gustav Kenr, Ass’t Secretary. 


Fr. Von Bernuth, Vice-President. 
Gro. B. Epwarps, 2d Vice-President. 


INDIVIDUALS UNDERWRITING 
at 
NTERPRISE FIRE LLOYDS, 
67 LIBERTY STREET NEW YORK CITY. 


WANT: Reliable Agents in Cities and Towns provided with Fire Protec- 
tion, on Flat Commission or Commission and Contingent Compensation. 





ADVISORY COMMITTEE: 


CHARLES V. FORNES, of C. V. Fornes & Co., Importers of Woolens, 458 B’way, N. ¥. 
THOS. P. FITZSIMONS, of Fitzsimons & Smith, Real Estate, 1477 B’way, N. Y. 
M. M. RYAN, of Smyth & Ryan, Real Estate, 111 B’way, N. Y. 
AMES P, CAMPBELL, of Campbell & Clare, } Attorneys and Counsellors-at-Law, 
M, F. CLARE, of Campbell & Clare, 89 Cortlandt St., N. Y. 


JAMES M. LEWIS, Attorney and Associate Underwriter. 





RELIABLE AGENTS WANTED 
BY THE 


RADERS ano TRAVELERS ACCIDENT 
CO., or New York, 


INCORPORATED 1887. 
TO SELL THEIR 


New $10,000.00 Combination Policy. 


LIBERAL, PERMANENT CONTRACTS MADE, 


ADDRESS, 
H. N. FRASER, Secretary, 
287 Broadway, New York City. 





P. O. Box 953. 





SURETY ON BONDS. 
ATIONAL SURETY COMPANY, 


PHILADELPHIA OFFICE, KANSAS CITY OFFICE 
400 CHESTNUT ST. SEVENTH AND WYANDOTTE STS. 
CASH CAPITAL, - - . 8250,000.00 
RESOURCES DECEMBER 31, 1894, - ° ° ‘ 338,025.51 


$200,000 Deposited with Insurance Department of State of Missouri 
for the Protection of Surety Bondholders, 


A. E. STILWELL, President, 
CHAS. A. DEAN, Vice-Pres. and Gen'l Man.” 


PRINCIPAL AGENCIES, 
Wm. C. Beer, Eastern Manager, 36 Wall Street, New York ; Wm. Bruce Kirkman, General 
608 Home Insurance idg., Chicago; Ruffin A, Smith, General Agent, 1004 and 1005 
gg og ang Seoky 7th mS. Joyce, General A pat, 26 anew ag Bank 
x ul; Jackson rahan,General Agents, , t De 
M; 4 Johnson, General Agent. Little Rock Geo. H. Hill, State rns Hsien, J pe 


W. S. RUGH, Secretary. 





HE PACIFIC MUTUAL LIFE INS. CO. 
OF CALIFORNIA. 
OrGanizep 1868, 
LIFE and ACCIDENT INSURANCE 
J. N. Patron, Sec’y. 
S. M. Marks, Ass’t Sec’y. 


Geo. A. Moors, Pres’t. 
Gzo, W. Beaver, Vice-Pres’t. 





Paid on Policyholders’ Account, - - over $7,000,000.00 





The only Life Insurance Company in the United States whose Stockholders are Liable 
for the Debts of the Corporation. 
ITS POLICY CONTRACTS, BOTH LIFE AND ACCIDENT, ARE STANDARDS 
OF VALUE, SECURITY AND LIBERALITY. 





Incorporated by Special Act of Maine Legislature. 


Insurance Agents Should Write 


fetes MAINE MUTUAL LIFE INS. CoO., 


OF BIDDEFORD, MAINE. 


FOR A SPECIAL OR GENERAL AGENCY. 
PLANS NEW, NOVEL AND POPULAR, 


WM. A, ROBERTS, 
President, 


Insures Males and Females on Equal Terms. 














